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State of the Nation’s H@onomy: 
Up 

U. S. Propuction—Incrgased from 
parly 1947 to early 1953%by 35 per- 
ent, according to Feddtal Reserve 
Board, which noted the develop- 
ment of a somewhat gr§ater stabili- 

ty in output over the ghort term. 
PerroLeumM Demanop— Set a 
‘record in 1958, adcording to 
an Petroleu Institute, 

land was 4.6 percentfabove 1952. 
Capital expenses abo were of 
record proportions dnd probably 

will exceed $4 billiog, API said. 
Home Mortcaces—Rpse almost $7 
on during 1953, jaccording to 
Commerce Departm@it, and now 
$65 billion, c@mpared with 
billion a year Ago and $18.5 
ion just before argi after World 


War I. 
P\. Srocks — Totdled 277,410,000 
} els on Dec. 12, a Ret decrease of 
48,000 for the wee! 
SreEL Output — Operating rate 
the steel indust last week 
D 66.6 percent jof capacity, 
pared with & percent the 
evious week, faccording to 
ican Iron & Steel Institute. 
pMoTive OuTPpus — Was esti- 
last week fby AUTOMOTIVE 
86,028 vehicles, compared 
the pfevious week, a 
214 uni 
* 


7” 
General 


WHOLESALE Prices — Remained 
unchanged in week ended Dec. 15 
at 110.1 percent of the 1947-49 


average. 
)}Dealers Looking 


For Better Sales 
After Holidays 


By Bob Lienert 
Staff Writer 
Christmas over for another 
year, dealers are heaving sighs 
relief. 

No more thoughts of playing 
Santa Claus for either Junior or 
for the customer with a tradein. 
No more competition with toy 
a, mink coats, talking dolls, 

lace lingerie or rocket pistols. 
The traditionally slowest period 
the year has passed. Both new- 
par and used-car dealers expect 
ales interest to perk up now, al- 
hough many say December already 
has turned we t better than they had 
anticipated. And in almost every 
it is better than December of 

year. 


* * 


Down 


ks 7 


* ® * 


C midwest Ford dealer, who 

™* figures the market will continue 
Strong, has gone out and purchased 
few '53s from dealers in small 
fowns in other states. 

“We'll have more new cars— 
'both ’58s and ’54s—than ever be- 
fore when we introduce new 
models,” he said, “Buying ’53s 
from other dealers gave us an 
‘extra week’s supply (60 units). 

“We think we did the right thing. 
The way things look, we'll need all 
the new cars we can get our hands 
_ i 
PTIMISM for. the immediately 
forthcoming weeks is expressed 
the Detroit area by Chevrolet 

(Continued on Page 21, Col. 1) 
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Holiday Newsreel 


Down the Chimney Comes Buick— 


Bennett Bros. (Buick), Wayland, N. Y., a firm established for more than 30 years, 
shows this unusual Christmas display with a special appeal to the family character 


of the season. 


How the Artist Envisions Dynamic City— 


This artist's drawing of the float that will represent Detroit at the Rose Bowl game 


is based on Walter P. Chrysler's autobiography, 


“Life of an American Workman.” The 


float is sponsored by Chrysler Corp. It portrays in floral design Detroit's leadership 
in the manufacture of autos and other products. It was designed by Lewis Stanley, of 


Newport Beach, Calif. 


Smile of Santa— 


This Santa, which with his head 50 feet 
from the ground is believed to be the big- 
gest Santa in the world, sits atop the 
building of Porter Chevrolet Co., Dallas, 
and attracts large crowds. He is gleaming 
over a 1954 Chevrolet which he holds in 
his lap. Construction of the figure was 
marred by the accidental death of a work- 
er who plunged to earth from a hoist only 
@ few minutes after the head had been 
raised inte place. 
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As ’53 Pace Declines 


Total Output of 1,208,000 Trucks Expected for Year; 
Week’s Assemblies Drop 30% with Cadillac, 
Nash, Olds, Kaiser, Willys Idle 


By Tom Hewitt 
Staff Writer 

yrs only four days left, it ap- 

pears that 1953 will wind up 
with the production of 6,134,000 
cars and 1,208,000 trucks, second 
only to the 1950 turnout of 6,658,- 
510 cars and 1,343,923 trucks. 

The December total should 
amount to 398,500 cars and 97,000 
trucks, compared with last De- 
cember’s production of 420,488 
cars and 120,125 trucks, 

With five auto firms down and 
others working only three days 
because of Christmas, output last 
week dropped 30 percent below the 
preceding week, 

* + & 


U S. PLANTS turned out 68,094 | 
®*cars and 17,934 trucks, ac-| 


cording to Automotive News esti- 
mates, against 97,271 cars and 25,- 
808 trucks in the week earlier. 

In 1952’s Christmas week, turn- 
out amounted to 79,237 cars and 
18,487 trucks, 

Output should rise slightly this 
week because Ford division is 
picking up its pace after coming 
out of a model changeover period. 

A a +. 


pest of the gain, however, will 
be nullified by Plymouth, which 
is not working today (Dec. 28). Its 
assembly lines are closed for the 
day to allow rearrangement of 
machinery. 

Other divisions of Chrysler 
Corp. will work only three days 
this week, as last week, 

Car firms, which were down last 
week and will remain closed this 
week, are Cadillac, Oldsmobile, 
Nash, Kaiser and Willys. The first 
three will reopen Jan. 4. 

Studebaker’s South Bend plant 
went down last week until Jan. 5, 








but its Los Angeles assembly plant 
is operating. 
* = + 
AER and Willys have been 
down for weeks and no re- 
sumption date has been announced. 
However, it is known that.a limited 
number of Kaiser-Darrin sports 
cars are being produced at Toledo. 
With most of the independents 
down last week, the Big Three 
found it easy to boost its share of 
total output, taking 97.4 percent, 
(See PRODUCTION, Page 22, Col. 2) 


Top Cars 


New-car registrations for 10 
months, plus 27 states for No- 
vember: 

1953 Pos. 

1—1,205,299 
961,911 
529,058 
410,575 
347,067 
276,311 
260,577 


145,328 
136,606 
126,613 
108,284 


1952 Pos. 


734,407— 1 
615,713— 2 


368,229— 3 
272,437— 4 
231,511— 5 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pont. 
Olds. 
Dodge 
Merc, 


For further details see page 
18, today’s issue. 


Price Demarcation Lines Grow Fainter 


By Bob Sheldon 
Associate Editor 

HE lines of demarcation that 

used to separate low, medium 

and high-priced makes of cars have 
become fainter than ever. 

With the majority of manufac- 
turers having announced 1954 
price schedules, an effort to hold 
to 1953 levels is clearly discern- 
ible. That much is true, at least, 
for body styles that were in pro- 
duction last season. 

A more striking development is 
the emergence of entire new groups 


Production 


Automotive News Estimates: 
U. 8. Cars, Trucks 


123,242 
97,724 


Last Prev. 
Week Week 


For complete production totals 
by makes, see table, page 22. 


1952 
Week 


of “low-priced” and “luxury” mod- 
els. In effect, there will be more 
makes of cars competing for sales 
in each of the traditional price 
classes than ever before in the 
postwar period. 
*« s * 

MONG makers, which so far in 

this new-model introduction 
season have pushed aside the price 
boundaries in search of broader 
market penetration, are Dodge, 
Plymouth and Pontiac. 

Each of these companies has 
added a line of cars with special 
styling refinements—and with a 
corresponding markup over their 
customary prices. 

In addition, Studebaker has 
boosted the prices of all its models 
as much as $128 in responding to 
what it terms “the overwhelming 
preference of car buyers for deluxe 
treatment of styling details and ap- 
pointments.” 

Taking the opposite approach are 
Nash and Hudson, both of which 
have expanded their low-priced se- 
ries with models not previously 
offered, e's 


A§ A FURTHER step in this di- 
rection, Nash has reduced the 
prices of most of its cars by sums 


ranging up to about $160. Hudson 
has taken a tuck in the prices of 
its Wasp series, its convertibles and 
its hardtops—the latter by about 
$107. 

This movement on the part of 
manufacturers to ex plore new 

(Continued on Page 10, Col. 4) 


Sendebuker Grants 
Leave to Elliott 


Goursa BEND.—H. 8S. Vance, 

president of Studebaker, an- 
nounced last week that K. B. Elli- 
ott, executive vice-president, was 


taking an extended leave of 
(See ELLIOTT, Page 14, Col. 5) 
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Spat Develops Over GM Hiring at Willow Run... 


Kaiser Local Fights for Jobs 


By Gerhardt Neumann 
Staff Writer 

AISER-Willow Run Local 142, 

UAW-CIO, which is in the pro- 
cess of dissolution since most 0 
Kaiser’s activities at the Willow 
Run plant have ceased, is fighting 
for a share in the General Motors 
operations. at the plant. 

While, according’ to union 
sources, there is no jurisdic- 
tional conflict between the Kaiser 
and GM locals, officers of Local 
142 nevertheless last week leveled 
a blast at GM for “importing 
foreign immigrants” and ad- 
vertising in other states for 
workers as 4,000 Kaiser workers 
remain unemployed. 

The international union immedi- 
ately announced that the charge 
was completely unfounded. 

Local 142 had declared that GM 
had imported foreign immigrant 
workers through a special agree- 
ment with the Immigration De- 
partment. 

i * 
— international union replied 
that GM had hired only some 
“skilled tradesmen from Canada” 


Heil Tractor Ele 
For Earth Moving 
Purchased by IH 


MILW AUKEE.— International 
Harvester Co. has purchased the 
Heil Co. line of two-wheeled trac- 
tors for heavy earth-moving equip- 
ment. The price was not disclosed. 

The units involved are two 
models of the rubber-tired “loco- 
motives” for the scrapers and 
wagons marketed under the name 
Heiliners. Under the arrangement, 
IH acquires Heil patents only for 
the power units. 

Temporarily, the contract is vir- 
tually a distribution agreement. 
Heil will continue building the 
tractors under the International 
name until IH is ready to take over 
their manufacture. Heil will con- 
tinue indefinitely to make the 
wagon and scraper units. 

Joseph F. Heil, president of Heil, 
said IH’s sales outlets would be 
able to distribute more units than 
Heil was able to sell and that the 
extra scraper and wagon business 
is expected tc more than compen- 
sate Heil for the loss in tractor 
sales, 


Orphal Promoted 
At Dodge Truck 


DETROIT.—Appointment of 
George A. Orphal as metropolitan 
market co-ordinator was announced 
last week by Wil- 
liam S. Woolsey, 
general truck 
sales manager of 
Dodge. 

In this position 
Orphal, who has 
had 32 years of 
truck experience, 
will analyze met- 
ropolitan sales 
areas to obtain a 
greater penetra- 
tion of Dodge 
trucks. 

Orphal returns to the Dodge 
truck national sales department in 
Detroit after serving as western 
sales director during the last three 
years, co-ordinating activities of 
the Los Angeles, San Francisco and 
Portland regions. 

He joined Graham Brothers, the 
early truck affiliate of Dodge, in 
1921 in charge of truck distribution 
and he has been actively engaged 
in the truck business since that 


. 





G. A. Orphal 





Early to Press 


Because of Christmas, this issue 
of Automotive News went to press. 
on Wednesday, Dec. 28, a day 
earlier than usual. 








and that it could not condone call- 
ing them “foreign immigrants.” 

It was added that GM has been 
doing “an excellent job in rehiring 


f|members of Local 142.” The local 


had charged GM with discrimi- 
nation in its rehiring practices. 


At the request of Local 142, the 
UAW has placed an administra- 
tor over the affairs of the local, 
as a result of problems “facing 
K-F workers after the virtual 
closing down of K-F operations 
far beyond the possibility of so- 
lution at the local union level.” 

A survey of the employment situ- 
ation among the Kaiser workers is 
now being made, and negotiations 
are being conducted with GM to 
work out a preferential rehiring 
status for Kaiser workers. 

* * + 


HIO’S new law leveling a 

special tax on trucks entering 
the state has created a stir among 
both truck fleet owners and the 
so-called owner-drivers. 

In order to protect the owner- 
drivers, who are _ self-employed 
union members, the Midwestern 
State -Conference of Teamsters, 
AFL, has threatened to call a 
strike by Jan. 15 unless by that 
time the situation is remedied. 

Under the Ohio law, commercial 
vehicles with three or more axles 
pay a half cent for each mile 
traveled in Ohio, while one cent is 
exacted for each mile traveled by 
a commercial tractor as part of a 





Paul Whiteman to Take 


Part in NASCAR Week 


DAYTONA BEACH, Fla.—Paul 
Whiteman, orchestra leader and 
sports-car enthusiast, will direct 
sports-car speed trials here Feb. 
14-21 during NASCAR Speed 
Week, it was announced last 
week by Bill France, president 
of the National Assn. for Stock 
Car Auto Racing. 

Director of speed activities is 
Tom McCahill, automotive writer 
and test driver. This year’s event 
will feature three days of racing 
instead of the customary two. 





truck-tractor combination, and 1% 
cents for each truck-trailer combi- 
nation of four axles or more. 


The union asserts that this tax 
is a hardship on owner-drivers 
and that—if the tax continues at 
all—it should be paid by the 
firms which lease their trucks. 

The Michigan Trucking Assn. in- 
formed Automotive News that it is 
trying to bring the matter before 
the next session of the Michigan 
legislature in order to clarify the 
reciprocity status between the two 
states. 


Other trucking groups are re- 
ported taking similar steps. 
* * * 
faye non-raiding agreement, 
adopted by both the AFL and 
CIO conventions earlier this year, 
was signed last week by the of- 
ficers of both organizations. 

The agreement applies only to 
those affiliated unions which 
have signed or will do so. It goes 
into effect Jan. i. 

The biggest obstacle so far has 
been the Teamsters Union, whose 
president, Dave Beck, has said that 
no action can be taken until next 
February when the union’s inter- 
national board will meet. 

In the past, the Teamsters have 
given indications that they might 
not wish to adhere to the agree- 
ment, in which case it would be 
rather ineffective. 

* + * 


Anca interesting labor de- 
velopment in the past week 
was the decision of the Brother- 
hood of Railroad Trainmen to dis- 
ecard the escalator clause in their 
contract which ties wages to the 
cost-of-living index. 

After a tryout of almost three 
years, the railroaders became the 
first union to drop this clause. 


In recent months several UAW 
locals also have expressed their 
dissatisfaction with the automo- 
motive industry’s escalator clause, 
and there are indications that in 
1955, when the union starts its con- 
tract talks with the auto industry 
and ask for a guaranteed annual 
wage, the escalator idea may be 
dropped completely. 

























































































Oldsmobile Sends Band to Rose Bowl— 


Leonard V. Falcone (right), director of the Michigan State College marching band, 
discusses band formations with J. F. Wolfram, general manager of Oldsmobile, and 
C. Oscar Stover, assistant director and drill master. The 130-piece band is making 
the trip from Lansing to Pasadena, Calif., for the Rose Bowl football game via a 


special train sponsored by Oldsmobile. 





Pushing Cars 


on Employes 


Denied by Studebaker 


SOUTH, BEND.—Studebaker last 
week said that a National Labor 
Relations Board hearing on the 
board’s charge that 15 workers 
were “discriminated against” for 
buying other than Studebaker cars 
had been postponed from Jan. 4 
to Jan, 25. 

Harold S. Vance, president, said 
Studebaker had filed an answer to 





Ogdensburg Show 
Slated March 4-6 


OGDENSBURG, N. Y.—Local 
auto dealers have scheduled an 
auto show March 4-6 at the’ State 
Armory, according to Roger F. Du- 
fort, executive secretary of the 
Ogdensburg Chamber of Com- 
merce. 


A show queen, to be chosen from 
the northern New York area, will 
be given a free trip to Washington. 
The show will be the second for 
Ogdensburg since 1939. 


Oral Arguments End in duPont Case 


CHICAGO. — Finis was written 
last week to the oral courtroom 


phases of the marathon duPont | 
antitrust suit as Government at-| 


torneys concluded their rebuttal 
arguments. 

Four documents remained to 
be filed with the court before 
Federal Judge Walter J. LaBuy 
could hand down his decision in 
the civil suit charging conspiracy 
and monopoly. 

The Government must first file 
its findings of legal facts Jan. 9. 
The defense will file its findings 
Feb. 5. Then final Government and 
defense briefs will be filed Feb. 26. 

Defendants are Pierre S. duPont 





and his brother, Irenee; 31 other 
members of the duPont family; I. 
E. duPont deNemours & Co,; 
General Motors; U. S. Rubber Co., 
and three smaller firms. 


The Government charges that 
GM and U. S. Rubber are con- 
trolled by the duPont company 
and family, who use this control 
to stifle competition. 

Before giving a decision, Judge 
LaBuy faces a months-long task of 
studying 8,300 pages of printed 


| trial transcript and 2,500 pages of 


briefs. 


In the Government rebuttal it 
was maintained that GM gave U. S. 








Ford Executive Gains Brotherhood Award— 


Ernest R. Breech, executive vice-president of Ford Motor Co., receives a brotherhood 
award from Dr. Everett Clinchy, president of the National Conference of Christians 
and Jews, at the fifth annual dinner of the organization's automotive division in New 
York. The award was “in recognition of his continuing efforts toward the furtherance 
of understanding and friendship among those who have different religious beliefs.” 
At right is Ralph T. Horgan, Ford dealer and chairman of the dinner. 


Rubber a tailor-made contract for 
tires after duPont family members 
invested in the rubber firm. 
Government Attorney Ewart 
Harris argued that GM failed to 
offer two other major tire 
companies similar contracts. 
Charles E, Wilson, former head 
of GM and now defense secre- 
tary, said the same deal was of- 
fered all three tire makers. 

The defense contended that the 
duPonts own only 17 percent of U.S. 
Rubber stock and that this did not 
constitute control in any sense of 
the word. 


Harris discussed in detail the 
GM tire contract, which provided 
that U. S. Rubber supply 50 per- 
cent of the tires for all new GM 
vehicles. 


In return, GM agreed to supply 
U. S. Rubber with cotton and 
rubber, deducting the cost of the 
materials from the price it was 
to pay for the tires. The contract 
was made in 1931, three years 
after the duPont investment, 
Previously, duPont lawyers had 
contended that this three-year time 
lag was evidence that the duPonts’ 
influence with U. S. Rubber was 
not great. 





Canadian Bankruptcies 
Double ’52 Quarter 


OTTAWA. — Bankruptcies of 
Canadian auto dealers totaled 
eight in the third quarter, com- 
pared with only four in the com- 
parable 1952 period. 

The eight failures included four 
in Quebec, three in the prairies 
and one in Ontario, 

In contrast, 13 garages went 
bankrupt in the third quarter, 
the same number as in the 1952 
period. 


the charge declaring it to be with- 
out foundation. 


He said that “Studebaker never 
has had a policy regarding the 
makes of cars its employes buy, 
if any. A tour of our employe 
parking lots will show that vir- 
tually every competitive make is 
represented.” 

Vance commented, however, that 
the company was “very proud” of 
the fact that the “great majority” 
of the employes chose to own 
Studebakers. 

The NLRB complaint names the 
company and Local 5 of the UAW- 
CIO. It alleges that the company 
discriminated against employes at 
the request of the union “for the 
reason that each of them refused 
to and refrained from complying 
with the stated policy of the union, 
requiring ownership of a Stude- 
baker automobile as a condition of 
employment. ? 

“No one has ever been fired in 
the history of the company for not 
buying a Studebaker,” Vance said. 
“The only company requirement 
for holding a job is the ability of 
the individual worker to perform 
the tasks assigned to him.” 

Vance also asserted that there 
was nothing in the company’s 
contract with the union requiring 
its members to purchase Stude- 
bakers. 

“A situation developed last sum- 
mer in a few departments where 
employes angered because one of 
their fellow workers reportedly 
bought a car of a competitive 
make,” Vance said. 

“The men refused to work with 
the employe who had bought the 
car. It became a question of either 
closing the entire plant or asking 
the employe to turn in his badge 
until his differences with his fel- 
low employes could be cleared up.” 


New Dealer Group 
In Virginia Wins 
Fight Over Name 


RICHMOND, Va.—The-~ Virginia 
State Corporation Commission has 
ruled that a group seeking to in- 
corporate could call itself the Auto- 
mobile Dealers Assn, of Virginia 
despite protests from a similar or- 
ganization, 

The Automotive Trade Assn. of 
Virginia had objected to the name 
on the ground that it was too sim- 
ilar to its own. 

David L. (Pete) Raine, Richmond, 
manager of the new group, said the 
Automobile Dealers Assn, of Vir- 
ginia would seek to represent auto 
dealers in the state, although the 
majority of dealers now belong to 
the older group. 

“The objectives of the new or- 
ganization will be to establish poli- 
cies and objectives for dealers,” 
Raine said. “It will also compile 
statistics, promote better safety 
conditions, be active in legislative 
work and cooperate in a factory- 
dealer relations program.” 

Heading ADAV will be J. L. Ty- 
singer, Hampton, former president 
of ATAV., 
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RED BELL, executive vice- 

president of NADA, recently 
said that the three links that make 
up the chain of maker, seller and 
buyer are: 

The ability to build, The abil- 

ity to sell, The will to buy. 

For many years we have stressed 
the first two factors and neglected 
to combine all our efforts toward 
seeking ways and means to increase 
the will to buy. In other words, to 
stimulate and increase the desire 
on the part of our potential cus- 
tomers to own and drive an auto- 
mobile. 

There is an emotional desire in 
all humans to own an automobile. 
In fact, all surveys show that an 
automobile is usually the preferred 
purchase immediately following the 
essential needs of food, shelter and 
raiment. 

* * 


Magic in Sales 


od THE competitive times, on the 
way, we all need to pull together 
to intensify the public desire for 
our product. The emotional desire 
already exists and should be con- 
stantly rekindled by evidence, logic 
and reason as to the value of the 
service that the use of automobiles 
renders to humanity. 

It is certain that we will have a 
goodly supply of beautiful new cars 
to sell in 1954. That is the miracle 


2 Grand Juries 
Indict Burger 
On Tax Charges 


ST. LOUIS. — Adolph C. Burger, 
head of Andy Burger Motors, Inc. 
(Ford), last week was charged with 
attempted evasion of $68,796 in Fed- 
eral income taxes for the fiscal 
years 1946-47 and 1947-48 in an in- 
dictment returned by a grand jury 
here. 

Burger also was indicted by a 
Federal grand jury last week at 
Springfield, Ill., on a charge of fail- 
ing to pay $56,000 in corporation 
taxes for Capital City Motor Co. 
(Ford), of which he was president. 

Named with Burger in the indict- 
ment returned at St. Louis was 
Carlisle Cooper, vice-president and 
office manager of Andy Burger Mo- 
tors. 

The indictment charged that 
Burger and Cooper filed a fraudu- 
lent tax return for the company for 
the year ended June 30, 1948. The 
return filed said the company’s in- 
come was $472,672 and the tax due 
$179,615. The Government charged 
the company’s income was $614,744 
and tax due $233,602. 

The second count charged that 
the company’s return for the fol- 
lowing fiscal year showed net in- 
come of $312,636 and tax due $118,- 
334, when in fact income was $351,- 
607 and tax due $133,143. 

The indictment’s first count, for 
the 1946-47 fiscal year, replaces 
criminal information filed against 
the two men last Sept. 9. The in- 
formation was filed because the six- 
year statute of limitations was 
about to become applicable, the 
Government said. 
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Dealers tell me 


By John O. Munn 
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of production, Forty thousand deal- 
ers and two hundred thousand 
salesmen can be counted on to per- 
form a magic in sales. 


Now, what is indicated, in de- 
veloping the will to buy, is a 
deeper and fuller appreciation on 
the part of the public of the 
utility value of the automobile. 


If the automobile doubles one’s 
opportunities for living, then isn’t 
the real worth of an automobile to 
an owner not the price but rather 
the value of the economic gains in 
one’s lifetime? 

= az s 


Worth Real Effort 


ECAUSE the automobile doubles 

the opportunities of living, it 
also doubles our earning power and 
therefore its value far exceeds its 
list price. This deeper acceptance 
of automobiles affects manufac- 
turers, dealers and finance compa- 
nies. It is, therefore, well worth 
real effort on the part of these 
various branches to accelerate that 
desire. 

This column for many years at 
this season of the year has offered 
a wall hanger which, if displayed 
on the salesroom walls of dealer- 
ships or other places in public 
view, will help direct more business 
to this industry. That the display 
has brought such results is evi- 
denced by the fact that more than 
50,000 hangers have been requested. 


We started to offer them many 
years ago at 10 cents each. Now 
printing and packaging costs 
have advanced to make it neces- 
sary to increase the price to 50 
cents for each display, which in- 
cludes the cost of the hanger, 
mailing tube and postage. 

The display is an art production 
with hand set type, printed in two 
colors on 11 x 17-inch india tint 
book paper. If you desire to use 
this display to help develop the 
“will to buy,” they can be obtained 
by sending your check to me and 
the hangers will be immediately 
dispatched to you. 


Text of the wall hanger is as 
follows: 
THE Ye 


John az Munn 


I AM SPEED MADE SUB- 
JECT TO HUMAN will. I give 
mankind dominion over distance. 
I open the avenues of all the 
world to humanity. I enlarge the 
radius of human life. I expand 
the horizon of human opportu- 
nity. 

I give to man a locomotion as 
rapid and as subtle as his desire. 
I give to his body the speed and 
mobility of his ambition. I pro- 
mote peace and good fellowship 
in the human race, for I have 
bridged the spaces that kept men 
isolated and ignorant of each 
other. 

I hurry the master minds of 
the world to conference places 
where the destinies of nations are 
determined. I snatch the dying 
from the scythe of Death and 
outrun him a thousand times a 
day. I am the silent partner in 
all the business houses of the 
world. 

I save hours out of man’s 
work-day and give them to him 
to play with. I make man free of 
all the far places of venture, rec- 
reation and delight. I am the 
most capable and constant serv- 
ant in the homes of men. I bear 
the sick swiftly and gently out 
to nature whose touch puts the 
roses into cheeks fatigue has 
faded. 

I take men from their stifling 
cities of steel and stone out to 
the murmuring streams and 
wind-swept meadows. I cement 
the ties of home and kinship with 
the blessing of frequent reunion 
and concerted recreation. I give 
supremacy of locomotion to man 
whom nature made slower than 
the beasts. I am individual trans- 
portation free of all laborious 
limitations ... 

I am the Automobile. 





Milwaukee Officers Elected— 


The Milwaukee County Automobile Dealers Assn. has named officers for 1954. 
Seated (from left) are Murel Humphrey, vice-president, and A. N. Farrow, president. 
Standing: R. c. Quinlevan, secretary, and Robert Schwartzburg, treasurer. 





Dealers Expect 1,000 Guests 
At Chicago Jubilee Dinner 


CHICAGO.—More than 1,000 auto 
company executives, factory repre- 
sentatives and dealers are expected 
to attend a dinner March 15 mark- 
ing the 50th anniversary of the 
Chicago Automobile Trade Assn., 
according to President Steve J. 
Barrett. 


The dinner, to be held in con- 
nection with the 46th Chicago 
Automobile Show March 13-21, will 
be at the Palmer House. 

Frank H. Yarnall, show chair- 
man, is acting as chairman of the 
50th anniversary arrangements 
committee. James F. Goodwin, 
James F. McManus jr., William D. 
Reagan, Paul Smithson, Ben T. 
Wright and Lynn S. Snow are also 
on the committee. 

Barrett, a pioneer auto dealer, 
recalled that CATA was ee 





Decision Delayed 
On License Rules 
For Ohio Dealers 


COLUMBUS, O.—No decision was 
reached at a meeting here scheduled 
for the adoption of a series of rules 
to govern the issuance of dealers’ 
licenses in Ohio. 

The meeting was held in the of- 
fice of R. E. Foley, Ohio registrar 
of motor vehicles. In attendance 
were interested auto dealers as well 
as representatives from Better 
Business Bureaus in Columbus, 
Cleveland, Akron, Cincinnati, Day- 
ton, Lima and Toledo. 

It was agreed that the proposed 
rules would cover most of the com- 
plaints received in connection with 
auto sales. 

The proposed rules are: 

1. No two dealers may operate 
from the same location. 

2. New-car dealers must have a 
net worth of $10,000, and used-car 
dealers, $5,000. 

3. An applicant must have dis- 
play facilities for at least three 
vehicles, as well as office facilities 
on the premises and a sign identi- 
fying ownership. 

4. A photograph of the premises 
for which the license is sought 
must accompany the application. 

5. No dealer shall display or sell 
any vehicle without first applying 
for certificate of title in the dealer’s 
name. 

6. No licensed person, firm or 
corporation shall be issued a license 
to sell vehicles for another licensed 
dealer. 

7. All persons acting on behalf of 


in 1904, although it had first ap- 
peared as an inofrmal group in 
1898. Barrett said CATA is now 
the nation’s largest organization of 
its type, with virtually unanimous 
membership among Chicago area 
new-car and truck dealers. 


Erie (Pa.) Dealers 
Urged to Resist 


Output Pressure 


ERIE, Pa.—Dealers here took an 
optimistic view of 1954 prospects at 
the annual Christmas party of the 
Erie County Automobile Dealers 
Assn., but heard their retiring 
president call for some “safety 
valves” on production. 

The retiring president, Charles 
A. Dailey (Chevrolet), said dealers 
will need plenty of courage again 


|in 1954, but that he has no fears 


of “remaining in business and 
doing reasonably well in 1954.” 


| Dailey said, however, that pro- 


duction must be regulated on the 
basis of demand by dealers them- 
selves, 

He urged the gathering of 100 
dealers not to yield to any attempts 
on the part of manufacturers to 
force cars and trucks on them, but 
to bring about a more reasonable 
and economic relationship between 
the assembly lines and sales de- 
mands. 

William Harris, Albion Ford 
dealer, was elected president. Other 
officers are Emmett H. Lyons, first 
vice - president; Richard B. Wolfe, | 
second vice-president, and A. Grant | 


Montana Dealers 
Band Together to 
Junk Unsafe Cars 


Organization ‘Buys’ 
Units Consigned 
To Scrap Heap 


BOZEMAN, Mont. — Seventy-five 
Montana auto dealers have formed 
United Auto Service Co., an organ- 
ization for the elimination of the 
state’s unsafe cars. 

Dean Chaffin (Cadillac-Buick- 
Chevrolet), general manager of 
UNASCO, said that already 65 
obsolete cars have been de- 
stroyed. The organization is aim- 
ing for the removal of 2,000 vehi- 
cles from the roads during 1954. 

Chaffin has recommended that 
all cars of $100 value or less be 
junked. He said that already in- 
quiries about the plan have been 
received from almost every state. 

When a member-dealer wants to 
dispose of an old car, he applies to 
UNASCO and receives payment for 
the car to be destroyed. 

The dealer must have credit with 
UNASCO for not less than the 
amount applied for, before he can 
dispose of the car. He must also 
furnish a title for the vehicle, 
which will be submitted for can- 
cellation by the Montana registrar 
of motor vehicles. 

UNASCO’s funds come from its 
member-dealers, who are fre- 
quired to pay a sum into the 
junking fund for every new car 
they deliver. Directors of the 
company hope to expand the 
membership to 200. 

Each dealer joining the organi- 
zation is required to purchase one 
share of the company’s stock, 
which has a par value of $100. This 
money is also used for the purchase 
of the junkers. 

“It is our object to make a real 
contribution to the safety of 
motorists in Montana by elimi- 
nating unfit cars,” Chaffin said. 

At a meeting here, UNASCO’s 
board elected the following of- 
ficers for 1954: President, Roy L. 
Sorrells, Billings; first vice-presi- 
dent, Charles M. Hatch, Miles 
City; second vice-president, 
Harry Henricksen, Kalispell; 
treasurer, H. H. Haines, Terry; 
secretary, William Rolfe, 
Bozeman, and Ruth Griffin, as- 
sistant secretary. 

Besides Sorrells, Henricksen, 
Hatch, Rolfe, Haines, the board of 
directors consists of R. J. Hilger, 
Glendive; Glayde Yoder, Sidney; 
Robert Mulvaney, Billings; Harris 
Olson, Great Falls; George Schotte, 
Butte; Paul M. Seese, Great Falls, 
and A. J. Turmell, Missoula. 


Phoenix Dealers 


Select Stevens 


PHOENIX. — The Phoenix New 
Car Dealers Assn. has elected the 
following officers: 

President, W. H. Stevens (Lin- 
|}coln- -Mercury); vice - president, 
| Jessie O’Brien (Chevrolet), and 


Walker, secretary-treasurer, a post | | secretary-treasurer, Gray Madison 
| (Ford). 


he has held since 1918. 





any dealer must have a license in| Hosts for Chicago Auto Show— 


These executives bear the responsibility for the organization of the Chicago Auto- 
mobile Show, planned for March 13-21 at the International Amphitheater. Seated 
(from left) are James F. Goodwin, chairman; Edward Ll. Cleary, show manager and 
general manager of the Chicago Automotive Trade Assn., and Steve J. Barrett, presi- 
dent. Standing: James F. McManus jr.; Frank H. Yarnall; Jerry H. Cizek, CATA treas- 
urer; Edward C. Schneider; Charles Hermanek, vice-president, and Michael F. Mc- 


the name of that dealer. 

8. A new car shall be defined as 
one that has not been driven more 
than 500 miles or transferred to a 
general purchaser. 

Dealers at the meeting raised ob- 
jections to points No, 3, 5 and 8. 


Carthy, secretary. 





XU 



































































7 


| i. | AUTOMOTIVE NEWS, DECEMBER 28, 1953 


(Establisned in 1925) 


Member Published Every Monday by Member We'll not be surprised to see 
 S SLOCUM PUBLISHING COMPANY, INC. a@ sign in a foreign country 
@: DETROIT 26, MICH, @ soon which says: “Yankees go 


home — leave wallet behind. — 
Monrovia, (Calif.) News-Post. 
+ + = 


They've Rights, Too 

A question is raised as to 
whether trapping speeders is not 
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Mr. Eisenhower, unless trends 
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NEWS citizens more of the better things of life than anywhere else in the world. 


1954 Can Be a Happy Year 
—And Prosperous for All 


Utah auto inspection stickers, 
which must be displayed on all 
Utah automobile windshields in 
1954, will carry this quotation 
from the Bible: 

“Therefore, all things what- 
soever ye would that men 
should do to you, do ye even 
so to them.” (Matt. 7:12.) 





Tt 


To some, the new year appears as a perilous one. 


To a few, it may look disastrous. 


Bu it need not be so. 


EVERYONE in the automotive industry, 1954 looks 
ike a highly competitive year. 


Competition — yes, severe competition—has made the 


auto industry No. 1 in America, in the world. 


It has fostered strong dealers, able manufacturers—and 


a much-sought product. 


It is part of a campaign to 
curb selfish driving habits which 
are blamed for many auto acci- 
dents.—Associated Press. 

* * * 


The easiest thing to do with 
great power is to abuse it.— 


PRESENT EISENHOWER. 
* = x 


Still Strong 
Despite recession talk, the 
economy is not in delicate 
health. Business has proved in 
recent months that it can 
make adjustments without 
running into serious trouble.— 


Newsweek. 
* * 7 


Okay, But... 


If you'd like to boss your own 
business, you can—but the risks 
are high. Of some 7,000,000 new 
businesses established since 1944, 
only 28 percent were still in op- 


End of the Line? 


Now is the time for the automo- 
bile dealer to concentrate on his 
sales force. For the past 12 years, 
both dealer and salesmen have 
been running aimlessly about like 
on a merry-go-round. Now they 
are getting off. And what’s staring 
them in the face? 

Too many used cars, no room for 
any trades on the new 1954 models. 
Many dealers still have from a 60- 
day to a six-month supply of 1953 
cars on hand that they must sell 
practically as used cars or take 
long trades, thus putting more cars 
into packed used-car lots. 

It has been too easy for both 
salesmen and dealers for the past 
12 years. Now the dealers are hurt- 
ing; the finance companies are 
hurting. The salesmen will have to 
be weeded out; the time to separate 
the boys from the men is definitely 


—men with sober judgment that 
know how to handle the hard-time 
boys, men that have come through 
the mill during the times that we 
will have next year; men that know 
what to do about it and ward off 
ro worst of it before it takes its 
toll. 

Now is the time for the dealers 
to retire the school-boy sales man- 
agers who have been afraid of their 
jobs and put the men back to 
work—men who can build up the 
needed clientele and hold them on 
through.—Roy Brooks, Atlanta, Ga. 

* s s 


$117,000 Refund 


I have been in the automobile 
business in Jacksonville for the 
past 25 years. 

I am most happy to inform you 
that my family and I have just re- 
covered an amount in excess of 
$117,000, representing income taxes, 


Moet of the pains that accompanied the past year’s 


iti uver’s market—oversuppl rofitless| eration at the end of five years; | here. penalties, and interest thereon, er- 
transition to . b y p PPty, P t 50 percent fell by the wayside The only hope for the dealers is} roneously assessed against me by 
sales, dealer rebellions, etc.— will surely pass as night! within the first two years.— j|to get experienced salesmen with|the U. S. Bureau of Internal 


follows day. American Magazine. | prewar experience to bail them out/ Revenue. 


As great publicity was given to 
10 Years Ago Ta the fact that I paid these taxes, I 
The Big Story 


The fight of the giants for top position may bring trials 


and tribulations for others. do think that I should receive an 


equal amount of publicity to show 
the recovery by me, and would 
greatly appreciate your publishing 
the above facts in your paper. I am 
enclosing a copy of a receipt given 
by me to the Department of Justice 
at the time the refunds were made 
to me.—J. C. Carrer, Sr., Jackson- 
ville, Fla. 


But there is no guarantee that the public will buy their 
products in such quantities, or that the giants will not fall 
flat on their faces. 


In commenting on the postwar period, Ward M. Canaday, president 
of Willys-Overland, said that he anticipated a large public demand 
for a lightweight automobile which would provide a maximum of 
transportation at low cost. He said the reputation which the com- 


the postwar era ... The minimum amount of needed road work as is 


* 
of autos, all types of dealers and makers, both large or|| of July, 1943, is $7,027,428,746, according to reports of the American When a Feller... 
small Assn. of State Highway Officials . . . Diversion of highway funds If ever a salesman needs a friend, 
" to nonhighway waren accounted for $204,165,000 of receipts from || it is I, —e he is John O. Munn. 
: : *11s state imposts on highway users during 1942, according to the Public || Whenever I falter, his article picks 
But they must be unafraid, aggressive and willing to fight. Roads Administration . . . A new formula for motor fuel in Cuba, |} me up. Mr. Munn’s articles are re- 
requiring 75 percent alcohol and 25 percent gasoline, decreases the || sponsible in great part for my suc- 
gasoline content and increases the alcohol content each by 10 percent, || cess as a salesman. By all means : 
according to the Department of Commerce. continue his articles—Norman Hez- 
—From the Files of Automotive News. || BERT, Harry I. Cutler, Inc., 100 Cen- 
tral St., Southbridge, Mass. 


(THERE is great need in the auto industry for all brands|| 2@"¥ had achieved as builder of the Jeep would be of great value in 





If they are, 1954 will be a happy and prosperous year— 
for everyone. 


That is our wish, our prayer. 
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AMONT, Buffalo, N.Y. 


ON L 
HAMILT -Wray Motors, Inc., says: 


President of Lamont 


9 
“Experience 1s what counts. 
ee | and in 25 years with the COMMERCIAL a re 

! ; as a retail salesman, @ sales manager oe aa 
Plymouth dealer . . . mine has been @ most p esa 2 
Recommend it for any forward looking dealer i ae 
(1) their understanding of a dealer's eer oe 
exibility when the necessity arises: (3) their we 
personnel backed by a network of a a t 
(4) their plans can be tailored to fit any dealer op 


0 coast: and 
tion.” 


AA) D013 67 AD & 


‘ A. Wray, 
Vice President of Lamont-Wray Says: 


‘Easy to do business with. °° 


ee 
-- - both for us and our customers, C 


smooth operating floor 
of our business, 

and e h 
"y to sell against competition. Haven’t h 
repossession yet... due 
> 


dling of our time sales 
automatic insurance ¢. 


: OMMERCIAL CRrEDIT’s 
plan arrangement is the life blood 


Their retail repurchase plans are flexible 


ad one 
we feel, to their thorough han- 


accounts, 
CoMMERCIAL CREvIT’s 


overages and pro j 
mpt 
settlements benefit our custome. Oa ee 


. ee TS... hel, us 
financing, eliminate lost sales.” Pp control 


Sa 
: : y a 


aaah 
NaN aR ANE 


Ir 


a 


Tou 


\ HY not get the complete story about CoMMERCIAL CREDIT’s complete financing 
package today? You'll be particularly interested in seeing our sales aid, “The Sales- 


COMMERCIAL man’s Angle.” Just call or write your nearest COMMERCIAL CREDIT office listed in 
CREDIT your phone book. 
CORPORATION 
COMMERCIAL CREDIT DEALERS ARE Successful DEALERS 


A service offered through subsidiaries of 
Commercial Credit Company, Baltimore 
... Capital and Surplus over $135,000,000 
. «. Offices in principal cities of the United 
States and Canada. 
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More Auto Workers, Higher Wages. . . 
Payroll Records Tumble in °53 


ee and payrolls in 
the automotive industry have 
set alltime records this year, Wil- 
liam J. Cronin, managing director 
of the Automobile Manufacturers 
Assn., said last week. 

During the year, in which pro- 
duction of motor vehicles reached 
the second highest level in his- 
tory, the industry maintained an 
average employment of 930,000, 
topping the record set in 1951 
by 85,500, 

Payrolls, Cronin said, increased 
for the sixth straight year, reach- 
ing a new peak of $3.5 billion. 

The total employment figure in- 
cludes 770,000 production workers, 
who averaged 40.8 hours of work 
a week at an average hourly rate 
of $2.14. Weekly paychecks for pro- 
duction employes, he said, averaged 
$87.38, 


> * * 


_ production, Cronin 
said, accounted for nearly 20 
percent of the industry’s 1953 busi- 
ness, and is expected to continue at 
a substantial level throughout 1954, 
despite cutbacks and stretchouts in 
the Government’s military procure- 
ment programs. 

“With 12 months of high-vol- 
ume production behind it, the 
automotive industry is looking 
forward confidently to another 


outstanding year in 1954,” Cronin 
declared. 

“Employment, personal income 
and savings are at the highest 
levels in U. S. history. We are con- 
vinced that in such an economic 
climate there will continue to be a 


Dalias Dealers 
To Be Headed 
By Hine in 1954 


DALLAS.—New president of the 
Authorized New Car Dealers Assn. 
of Dallas, Inc., is John A, Hine, 
president of Hine Pontiac, 

Hine was given the duties of 
president automatically upon his 
election to fill a vacancy on the 
executive committee. Holdover 
members of the committee are 
Delmo L. Johnson, president of 
Johnson Bros. Chevrolet Co., and 
Carl Sewell, president of Sewell 
Motor Co. Sewell is the retiring 
president. 

Hine, a 16-year veteran of the 
auto business, came to Dallas three 
years ago from Alton, Ill. He is a 
director of the Texas Automobile 
Dealers Assn. and a member of 
NADA. 








Officials Attend Fla. Convention— 


National and state officials took part in the convention of the Florida Used Car 


Dealers Assn. at Miami. 


Shown (from left), are Mike Trabulsy, secretary-treasurer; 


Homer Herndon, national vice-president; Stacy Rowell, president of the Florida group; 
R. .W. Workman, national president; Bill Downing, honorary president of the national 
group, and Wendell Jarratt, Florida vice-president. 


4 Simple Rules Aid Sales, 
Florida U. C. Dealers Told 


MIAMI. — Business in 1954 will 
not be so bad for used-car dealers 
if they will follow four simple rules, 
Jim Downing, Atlanta, honorary 
president of the National Used Car 
Dealers Assn., told the Florida 
dealers at their state convention 
here. 

“Work harder—sell your plane 
or yacht; advertise more ef- 
fectively; put into effect a better 
system of follow-up sales, and 
keep your a the former 
economist the U. S. De- 
partment of ys advised. 

Downing forecast a production of 


Fisher Body Picks 
Fabricating Chief 


DETROIT.—James E, Goodman, 
general. manager of General Mo- 
tors’ Fisher Body division, last 

week announced 

the promotion of 
‘§. J. Sabourin, 
manager of the 

Patton M-48 tank 

plant in Grand 

Blanc, Mich., to 

the newly created 

position of gener- 
al factory man- 
ager in charge of 
all fabricating 
plants, 

Fisher Body’s 





8. J. Sabourin 


15 assembly plants continue to re- 
port to L. T. Dalecke and F. H. 
Hanson, general factory managers. 


W. S. Hull, production manager 


of the tank plant, replaces Sa- 
bourin. J. B. Dorn, comptroller, is 
promoted to production manager, 
and J. D. Brooke, assistant comp- 
troller, replaces Dorn, 


6 million cars in 1954 and said he 
believed that overall business would 
be down only 5 percent from the 
1953 level. 


He declared that last year was 
the roughest the used-car dealers 
have ever suffered, rougher even 
than 1949, because there was no 
shot in the arm to check the down- 
ward swing. But he also listed 
several factors which, he said, 
would make an improvement in 
the year to come, 

“There will be a lot more cars 
to sell,” he said, “and I believe 
that new cars will be lower in price. 
That means more people will be 
able to buy them.” 

He said, however, that he be- 
lieved the average monthly decline 
in used-car prices would be less in 
1954 than in 1953. 


Downing placed the blame for 
overproduction of autos in 1953 
equally between the Big Three 
manufacturers and the new-car 
dealers. 


“The Big Three are out to beat 
each other’s brains out,” he said, 
“and the new-car dealers are 
bound to be hurt. 

“The competition between Chev- 
rolet and Ford has completely un- 
balanced the market and there’s 
worse to come. Henry Ford has 
said his firm will build more cars 
in 1954 than in any year of its 
history, and General Motors is 
floating a $300 million bond issue 
to expand production facilities. 
Chrysler has bought Briggs Body, 
apparently with the idea of getting 
into the race, 

“The NADA with its 33,000 
members, ought to step right in 


and demand that the factories re-| M. Judd, president; Clifford Jacobs, treasurer; W. J. Sander, vice-president and Erdie 


(Continued on Page 19, Col. 2) 


strong and steady market for motor 
vehicles.” 
* + + 

ONTINUING the review of 1953, 

Cronin cited these additional 
records: 

The wholesale value of motor 
vehicle production hit a new high, 
estimated at $11,440,000,000. Of the 

cars accounted for $9.15 
billion and trucks and buses for 
$2.29 billion. 


Registrations rose to an esti- 


mated 54,745,000—up nearly 1.5 mil- | 


lion since 1952. Yet, one-third of 
all cars and one-fourth of all trucks 
are prewar models. Four of every 
five new vehicles produced merely 
replaced those scrapped during the 


year. 

Annual mileage by U. S. vehicles 
passed the half-trillion mark in 
1952 and rose another 25 billion to 
a record of 547,500,000,000 in 1953. 

* * cZ 

Hamat expenditures for the 

year reached a total of $5,453,- 
000,000. Some $3.25 billion were for 
capital outlays, while $2.2 billion 
went into maintenance, administra- 
tive expenses and interest on high- 
way debts. Total expenditures set 
a record, but actual construction 
and improvement was barely ahead 
of 1941 performance. 

Special motor-vehicle taxes hit 

a record total of $5.7 billion, in- 

cluding $1.5 billion in special 
truck taxes. 

Cronin re-emphasized the indus- 
try’s deep concern with the na- 
tion’s highway problems. Road 
building must be stepped up con- 
siderably, he said, even to keep 
pace with growing traffic require- 
ments. 

While highway work continues at 
about the prewar pace, vehicle 
registrations have increased more 
than 50 percent and motor vehicle 
traffic is up nearly two-thirds. 

Cronin noted only two downward 
trends in the year’s statistics. The 
number of cars shipped abroad in- 
creased to 180,000 from a 1952 total 
of 167,000, but the ratio of exports 
to total production slipped from 3.9 
percent to 2.9 percent. Truck ex- 
ports declined numerically from 
162,000 to 132,000 and from 13.3 
percent of production to 10.9 per- 
cent. 


Total truck production also 
dipped slightly, he said. Btu it was 
the seventh consecutive year in 
which more than one million trucks 
were built by the industry, a mark 
reached only once prior to World 
War IL. 

aa * *. 

ONCERNING the future, Cronin 

pointed to these facts: 


Some 12 million prewar cars 
still are on the highways; 17 mil- 
lion American families do not 
own automobiles; 37 percent of 
the nation’s farms are without 
cars and 66 out of 100 do not 
have trucks; of the nation’s pres- 
ent car-owning families, only 
about 10 percent own more than 
one, 

Today’s car buyers also are de- 
manding more “extras” than ever 
before, he noted. The market for 
such equipment as automatic trans- 
missions, power steering, power 
brakes, and air conditioning is 
growing rapidly. 














Dealers Lend Note to Pittsburgh Drive— 


available a Caribbean as the main prize 
in the city’s Symphony Society fund drive. A group of debutantes is shown conducting 
a ticket sales campaign. During the drive, the car has been displayed in prominent 
spots. 


Pittsburgh Packard dealers have made 





Surpass $2 


WASHINGTON. — Auto mechan- 
ics assigned to major repair work 
averaged more than $2 per hour in 
15 of the 21 areas in which the 
Bureau of Labor Statistics con- 
ducted wage studies during the 
summer of 1953. 


Averages of less than $2 pre- 
vailed in six cities, Highest earn- 
ings ($2.86) were in Cleveland, 
while the lowest reported ($1.67) 
were in Providence. 

Earnings of body repairmen and 
automotive electricians were fre- 
quently somewhat higher than 
those of skilled mechanics. In De- 
troit, body men earned an average 


K-W Establishes 
Atlanta Zone 


TOLEDO. — Establishment of an 
Atlanta zone by the Kaiser-Willys 
sales division was announced last 
week by Roy Ab- 
ernethy, general 
sales manager. 

Ralph M. Kelly 
is manager of the 
zone, which will 
serve dealers in 
Georgia, Missis- 
Tennessee, 
Arkansas, Flor- 
ida, and North 
and South Caro- 

4 lina. Central 
K. M. Kelly offices are at 75 
Houston St, N.E. 

Kelly has served in sales capaci- 
ties with Ford Motor Co., Nash 
and Packard. He was Boston zone 
manager for Packard before join- 
ing Kaiser-Willys. 

L. Roy Martin has been named 
assistant zone manager. 

Other key men are G. E. Rams- 
dell, S. T. Stapp, E. J. Hart, W. H. 
Hughes, W. E. Whitesell and J. A. 
Vaughan, district managers; W. 
Chafin, car distributor; D. D. 
Mathews, office manager; H. O. 
Brevard, C. J. Downs, B. E. Jen- 
nings, parts and service representa- 
tives, and F. B. Whitehurst, parts 
manager. 

R. E. Duffy jr. is regional man- 
ager. 





Cincinnati Dealers Choose New Slate— 


New officers of the Cincinnati Automobile Dealers Assn. are (from left) William 


Turner, secretary. At right is William C. Heil, retiring president. 


Mechanics’ Pay Analyzed 


BLS Studies 21 Areas; Hourly Wages 






in 15 Cities 


of $3.21 per hour, Eighteen of the 
other cities averaged more than $2 
per hour, and in only two cities 
was the average less than $2. The 
low figure of $1.86 was for Provi- 
dence. 

Of the 12 cities for which elec- 
tricians’ wages were averaged, 
nine paid more than $2 and three 
paid less than $2. The high figure 
was $2.96 in Los Angeles; the low 
was $1.54 in Providence. 

Work weeks of 44 hours or less 
were in effect for most workers in 
13 of the 21 areas. In other areas, 
mostly in the south, the majority 
worked from 45 to 50 hours. 

Six paid holidays were received 
by most of the workers in 14 of 
the 21 areas. A majority of the 
workers in Atlanta, Dallas and 
Memphis received five paid holi- 
days. In Boston, New York, Provi- 
dence and San Francisco, a major- 
ity were granted seven to nine 
holidays. 

Most workers in each area were 
in shops which financed, wholly 
or partly, one or more types of 
employe insurance, Pension bene- 
fits were found in six of the areas 
studied. 

The BLS survey covered Atlanta, 
Baltimore, Boston, Buffalo, Chi- 
cago, Cleveland, Dallas, Denver, 
Detroit, Los Angeles, Memphis, Mil- 
waukee, Newark-Jersey City, New 
Orleans, New York, Philadelphia, 
Pittsburgh, Portland, Ore., Provi- 
dence, Richmond and San Fran- 
cisco-Oakland. 


Atlantans Elect 
Taber as Leader 
Of Dealer Group 


ATLANTA.—Earl M. Taber, 
Gouldman - Taber Pontiac, Inc., is 
the new president of the Atlanta 
Automobile Assn. for 1954. 

Other new officers are: William 
K. Keown, Wade Motor Co. (Ford), 
first vice-president; Herb Meadows, 
Universal C.LT., second vice-presi- 
dent, and D. C. Fuller, DeKalb 
Motor Co. (Chrysler-Plymouth), 
honorary secretary-treasurer, L. L. 
Austin continues as executive sec- 
retary. 

Newly elected directors are H. H. 
Barron, Chick Barron Motors; J. J. 
Westbrook, Westbrook Motors; O. 
Gene Ownby, First National Bank 
of Atlanta, and Holton Parris, 
Genuine Parts Co 

M. T. McClellan, retiring presi- 
dent, was presented with a silver 
tea service. 








Latest 


Auction Prices 


An earlier press deadline, due 
to the holidays, makes it neces- 
sary to omit the usual report on 
the Detroit Aptco auction prices 
this week and next, 
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The record for 1953 shows that among all 


general magazines, Holiday leads every other monthly in 
pages of passenger car advertising. 

And small wonder! Each month Holiday reaches more 
than 850,000 of the nation’s most travel-minded families. 
Just feast your eyes on their vital statistics: Every hun- 
dred Holiday families own 133 cars. 34% own two or 
more cars. All told, they own over a million cars. 

Leading automotive people everywhere have come to 
recognize Holiday as the symbol of modern, mobile Amer- 
ica. They know that Holiday reaches the very people who 
are first to buy new products, new services. The kind of 
people who, indeed, influence the buying habits of millions. 

It’s this rich, responsive market which has made Holiday 
the most successful new magazine of our time. And it’s this 
market that can do wonders for your automotive product. 


HOLIDAY MAGAZINE 


A CURTIS MAGAZINE 


its readers are leaders 
of the big change in American living! 





XUN 
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Trophy for Chrysler— 

The Stevens Trophy is formally presented to Chrysler division in recognition of the 
24-hour endurance run made by a New Yorker Deluxe at the Indianapolis speedway. 
The Chrysler broke all speed and endurance records for stock cars set by previous 
holders of the trophy. Presenting the trophy are Col. A. W. Herrington (left), head of 
the AAA Contest Board, and Wilbur Shaw (center), president of the speedway. E. M. 
Braden, general sales manager of the Chrysler division, accepts it for Chrysler. 





THE NUMBER 25877 on the bearing cone at 
right—coupled with 25821 on the cup—tells 
you it’s a tapered roller bearing of a certain 
size used on rear wheels. It doesn’t tell you 
anything about the quality of the bearing or 
the services that go with it. But the trade- 
mark ‘*Timken®” stamped on the bearing does. 


FOB FACTORY 


Shell Molding Gains 
Despite Drawbacks 


SP occasional reports that shell molding is not de- 
veloping as expected into a high-production process, it 
can be reported that steady progress is being made. Ford 
has extended the use of shell molding from its six-cylinder 


line to all of its engines. 


Some serious production 
obstacles have been encoun- 
tered. Many have been over- 
come. Many more remain to be 
solved. 

It has been evident from the 
start that shell molding is not 
going to revolutionize the foun- 
dry business. That was hardly to 
be expected. 

However, in addition to the de- 
velopment of a new technique for 
making big castings to precision 
accuracy, shell molding has caused 
such a stir in other foundry tech- 


What a bearing number 
doesn’t tell you 


be 4s. 

WE WATCH OUR BEARING STEEL WITH TELEVISION 
EYES to prevent it from jamming-up in the furnace during the 
important slow-cooling process. We use ultra-modern machines 
and methods like this—in research and production—to make 
Timken bearings the No. 1 value for your car’s moving parts, 
the vital zone. 


TIMKEN 1s number 1 


TRADE-MARK REG. U. S. PAT. OFF. 


WE’RE SO FUSSY ABOUT THE QUALITY 


© 


foundry is undergoing its most ex- 
tensive overhauling in many years. 
= * * 


Useful for Good Finish 


ee foundry men 
have repeatedly pointed out 
that where good finish is required, 
shell molding can be helpful. 

If good finish on the casting is 
not required, and only a moderate 
amount of machining is necessary, 
the new process is not competitive, 
according to automotive metallur- 
gists who have studied the problem. 

Ford has made it clear that the 


niques that the U. S. production! Dearborn specialties foundry, 


ae 


of the steel 


that goes into a Timken bearing, that we make our own. The 
grinding operation shown above removes surface defects. It’s 
only one of the many quality steps that make Timken steel 


the finest bearing steel ever made. 


WE PUT OUR ENGINEERS TO WORK FOR YOU. One 


example: in this rear axle oscillating test we run bearings 


under abnormal load conditions. 


Result: valuable data that 


helps car makers get better performance from their Timken 
bearings. It’s another reason for specifying “Timken” with 
the bearing number. For full value always use a Timken bear- 
ing cup with a Timken bearing cone. The Timken Roller 
Bearing Company, Canton 6, Ohio. 


for VALUE where value counts most...in the vital zone 


i 4 
NOT JUST A BALL oO NOT JUST A ROLLER (> THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL ® AND THRUST -(@~ LOADS OR ANY COMBINATION Ws 


— 


which is making all Ford crank- 

shafts and at least part of Ford’s 

camshaft and exhaust-valve re- 

quirements, will continue to ‘5 

the process. 

Chevrolet is scheduled to go into 
production on a precision-cast cam. 
shaft for its projected new V.§ 
engine sometime during 1954. The 
new engine will be built both at 
Buffalo and Flint. 


Production experience with shel] 
molding has illustrated the well- 
demonstrated fact that even the 
most promising technical processes 
often run into trouble when an 
attempt is made to go into volume 


production. 
* * * 


Troublesome Variables 


” SHELL molding, individual 
parts can be made to very close 
tolerances and these tolerances can 
be held rather well during an eight- 
hour day. But changes in the 
weather, if they are drastic, may 
bring in new variables that make 
it difficult to hold desired dimen- 
sions. When material shrinks dif- 
ferently from day to day, holding 
close tolerances may become diffi- 
cult indeed. 

Meanwhile, the auto industry 
seems to be going ahead very 
slowly with cold extrusion. 

A few months ago, it looked as 
though at least two car producers 
would get into cold extrusion dur- 
ing 1954. Now that all of the cost 
factors have been added up, at least 
one car maker has reconsidered 
and will not use cold extrusion for 


| engine rocker arms as previously 


pianned. 

It’s the old story: Cost estimates 
are unable to justify an operation 
that seems to be promising from 
just about every other point of 


view. 
* + « 


| Spectrograph Symposium 
| Scheduled in Chicago 


CHICAGO.—The American Assn. 


|of Spectrographers will present a 


symposium on “Direct Reading 
Emission Spectroscopy” here May 
7, 1954. 

The symposium will cover iron, 


| steel, nonferrous metals and metal 


in nonmetallic materials. Inquiries 


|may be addressed to M. E. Slagel, 
| U. S. Reduction Co., Box 30, East 


Chicago, Ind. 
* 


a * 
Finish Control Discussed 


CLEVELAND.—A free booklet 
released by Brush Electronics Co., 
3405 Perkins Ave., Cleveland 14, O., 
tells how surface finish control can 
reduce machining costs, increase 
production capacity and improve a 


product. 


s + = 
Dock Ramp Detailed 

CLEVELAND. — An illustrated 
catalog sheet, detailing a 10,000- 
pound - capacity. hydraulic adjust- 
able ramp for loading docks has 
been issued by Rowe Methods, Inc., 
2534 Detroit Ave., Cleveland 13, O. 


Gauging Machine— 





Automatic inspection of seven dimen- 
| sions of a piston and segregation of ac- 
| ceptable and unacceptable pistons at a 
rate of 2,200 per hour is claimed for this 
| machine developed by Sheffield Corp., Day- 
ton. Dimensions checked include diameters 
| of the top land, top groove, second groove, 
| oil groove and widths of the top groove, 
| second groove and oil groove. At the first 
station, groove widths are gauged by 
| means of Go" and “Not Go” rolls. If the 
| grooves are out of tolerance, a memory 
circuit is set up and the piston is rejected 
at the next station. The second station 
| gauges the diameters of the three-ring 
grooves and the top land with Electricheck 
| gouge heads. Carbide-tipped points con- 
| tact the part causing the arms to spread 
and actuate gauge heads which indicate 
whether the dimensions are within toler- 
ance. 
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NOW opting 
IS AS EASY AS accelerating 



















it is no longer necessary to lift the foot and exert leg ..... 
‘power pressure to bring your car to a stop. With the 
Bendix Low Pedal Power Brake on about the same level 
as the accelerator, an easy ankle movement, much like 
working the accelerator, is all the physical effort re- 
quired for braking. And by merely pivoting the foot 
on the heel, shifts from “go” to “stop” controls are 
made in far less time. 


Leotubt/ wore DRIVING COMFORT, 
LESS FATIGUE AND GREATER SAFETY 











Specified by More Car Manufacturers 


Than Any Other Make 


Since the earliest days of the industry, car manufacturers have entered each 
model year with a host of new improvements that represent added value 
for the motoring public. 


While all of these advancements have contributed to greater motoring 
enjoyment, the “new car features” that have basically altered previous 
motor car standards of performance are relatively few in number. For 
example, four-wheel brakes, a Bendix development, brought new safety 
to the highways; automatic transmissions materially increased driving 
ease; and today another great new feature, Bendix* Low Pedal Power 
Brake, is recognized as a revolutionary advancement in motor car control. 


It is the only low pedal power brake that has met the test of millions of 
miles. In fact, Bendix Low Pedal Power Brake is specified by more manu- 
facturers than any other make. It is the product of Bendix —world’s largest 
producer of power brakes and leader in braking developments since the 
earliest days of the industry. 

To make your line more popular, it pays to equip with the performance 
proven Bendix Low Pedal Power Brake. tes en taieie 


BENDIX ‘.v:::c. SOUTH BEND 
Bendix 


AVIATION CORPORATION 














Export Sales: Bendix International Division, 205 East 
42nd St., New York 17, N. Y. © Canadian Sales: 
Bendix-Eclipse of Canada, Ltd., Windsor, Ontario, Canada 











Men who make the engineering deci- 
sions in the auto factory are just like 
everyone else in the auto industry. To 
stay on top of their jobs, they’ve got to 
keep current with new developments, 
new products, new methods — at both 
the dealer and factory level. Through 
the auto industry’s only weekly news- 


AUTOMOTIVE NEWS: the newspaper 
the entire industry turns to every week 
- + + your primary medium for reaching 
MANAGEMENT, ENGINEERING, and 
MERCHANDISING EXECUTIVES — 
and the DECISION MEN in the CAR 
DEALERSHIPS. 
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ENGINEERING 


paper— AUTOMOTIVE NEWS—they 
get the important news and comment 
while it’s new. 


When these men are reading the “most 
quoted automotive authority” — it is a 
good time to speak your piece on why 
your product should be a part of their 
product. 


@ ABC audited circulation: 41,000. 
Readers per issue: over 120,000. 

@ Subscription price: $8.00 per year — 
highest in the industry. 

@ Renewal rate: 87.01% (ABC audited) 
—highest in the industry. 


THE WEEKLY NEWSPAPER OF AMERICA’S NO. 1 INDUSTRY 


PENOBSCOT BUILDING 


DETROIT 26, MICHIGAN 


REPRESENTATIVES 
New York— Edward Kruspok, Advertising Monager, 51 E. 42nd St., Murray Hill 7-687! 
Chicago —J. Goldstein, Western Manager, 360 N. Michigan Ave.,: State 2-6273 
Les Angeles-—R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-03203 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 


Cadillac Branch Realigns Staff— 

E. H. Lindburg (right), former branch car distribution manager, is congratulated by 
M. S. Lester (left), general manager of Cadillac’s San Francisco branch, upon his ap- 
pointment as merchandising and sales promotion manager. George Argiris (center) 


succeeds Lindburg in his former job. 


As Competition Sh 


Price-Demarcation 
Lines Grow Fainter 


(Continued from Page 1) 


price fields takes on even greater 
scope when it is recalled that sev- 
eral makers put in similar bids 
last season, 

At that time, Chevrolet intro- 
duced its Bel Air series and Pack- 
ard returned to producing cars in 
the highest price category. Hudson 
started making its Jet models—a 
low - priced classification that has 
blossomed into three different se- 
ries—while Kaiser came out with 
its simplified Carolina, 

- - * 

ly CONTRAST to the 1954 trend, 

the Chrysler division has con- 
solidated its six-cylinder models 
into one grouping, priced midway 
between the two series offered for 
1953. The prices of its other models 
have been revised to reflect changes 
in standard equipment, with the re- 
sult, Chrysler says, that some are 
lower. 

Outside of the super deluxe se- 


‘Tjaarda Accuses 


Briggs in Suit 


For $6,900,000 


DETROIT.—A $6,500,000 suit 


|against Briggs Mfg. Co. was filed 


last week in Circuit Court here by 
John T. Tjaarda, auto engineer and 
inventor. 

Tjaarda charged Briggs with 
contract fraud and said the com- 


| pany had failed to pay royalties 


due him under a contract made in 
1935 on subsequent application of 
his invention of the unitized body- 
frame construction. 

Briggs built unitized bodies for 
Hudson, Nash and Willys in the 
late ’30s. Tjaarda claimed in his 
suit that the three purchased ap- 
proximately 250,000 bodies a year 
from Briggs for several years. 
None of the makers now buys 
bodies from Briggs. 

Tjaarda, who came to Detroit in 
1933, joined Briggs and served as 
director of research and develop- 
ment until 1943. Under his agree- 
ment with the late Walter O. 
Briggs, Tjaarda said, he was to 
receive royalties on a sliding scale 
in return for free use of his in- 
ventions, 

In a preliminary exhibit, Tjaarda 
listed 39 patents which he said 
Briggs promised to exploit in re- 
turn for royalties. The promises, 


the suit said, “were known to be|/j 
false and fraudulent by the de-| 7 


fendant when made.” 

Among other things, Tjaarda de- 
veloped plans for all-steel tops, 
automatic transmissions, rear-en- 
gine cars, plastic bodies and trans- 
parent plastic tops, independent 
wheel suspension and kitchen and 
bathroom units. 


Davis Buys Out Brown 
Sam J. Davis has purchased the 
interest of Wilbur Carr Brown in 
Brown-Davis Motor Co. (Lincoln- 
Mercury), Uvalde, Tex. He now is 
sole owner. 


ries announced by each, Dodge 
has made minor reductions in 
three models while Plymouth has 
retained its 1953 prices. DeSoto is 
unchanged. 

Lincoln and Mercury each has 
cut the price of one model, holding 
the line on others. 

Chevrolet’s car prices have not 
changed materially, but the sug- 
gested delivery and handling charge 
has been boosted $10 to help meet 
increased dealer, makeready costs. 

z= = s 


perenne has raised its delivery 
and handling charge by $12, but 
cut its station wagons by around 
$85. Other models, except for the 
new higher-priced Star Chief series, 
are priced the same as last season. 

In lowering the bulk of its 
prices, Nash also has instituted 
moderate boosts on a pair of 
models, Hudson prices, except for 
those that have been reduced, 
carry over from the 1953 line. 

Still to be heard from among the 
Big Three are the Ford division 
and General Motors’ Buick, Cadil- 
lac and Oldsmobile. The latter three 
cars will have a new body shell. 

Independents, which will an- 
nounce new models after the first 
of the year, are Packard, Willys, 
Kaiser and Henry J. ‘ 

= ae 


. 

) RECENT years, the widening 

variety of optional equipment 
has played an important role in 
wiping out the price gap between 
models, with everything from tinted 
glass to power brakes available 
even on low-priced cars. 

Today, the center of attention 
pricewise is power steering. 

Price reductions have been made 
by Nash, Lincoln, Mercury, Chevro- 
let and Pontiac, while the new units 
offered by Dodge and Plymouth 
undersell those of DeSoto and the 
Chrysler division. 

At $130.85, however, Kaiser’s pow- 
er steering thus far is still the least 
expensive. 


Hudson Sales Job 
Goes to Dillaway 


DETROIT. — Appointment of 
Russell W. Dillaway as manager 
of the Boston zone of Hudson Sales 

ee Corp. has been 
announced by 

Cc. H. Calhoun, 

eastern division 

sales manager. 
The Boston 
zone distributes 
' Hudson cars, 

Parts and ac- 

cessories in Mas- 

sachusetts, Rhode 
ree, Vermont, 

ew Hampshire 
BW. Sanwey and Maine. 

Dillaway is a native of Meriden, 
Conn., where he operated a H:1d- 
son dealership until 1942. He joined 
Hudson in 1947 as regional service 
supervisor, and served as east«rn 
division parts and service manazer 
from 1949 until his present s- 
signment. 
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| New Studebaker 
| a 





America’s friendliest factory 


introduces 
America’s most beautiful 
station wagon 


Mullbakit 


BUILDER OF THE ONLY REALLY MODERN CARS IN AMERICA! 
THEY ARE SETTING THE STYLE FOR THE WORLD! 
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Sales Conditions in Various Areas... 





Auto Market Reports 


Columbus, O. 


New-car sales in Columbus for 
the first 15 days of December to- 
taled 882, compared with 826 for 
the first half of November. 

New-truck sales were 97 for 
the December period, the same 
figure registered for the first two 
weeks of November. 

Ford was far in front in car 


only 91, to drop to fourth spot. 
Running second was Dodge, with 


128, and third was Plymouth, with | 


114, Ford also led in truck sales 
with 48. Chevrolet, Dodge and GMC 
each sold 10.—(Bert Strang.) 

+ 7” * 


Tacoma, Wash. 


Used-vehicle transactions in 
Pierce County (Tacoma) totaled 
367 in the first week of December, 
the lowest seven-day figure in six | 
weeks. 

In that six-week period, 3,103 


used cars and trucks were sold 
'in the county.—(Robert E. Scance.) 
” * s 


New Orleans 


| New-car sales totaled 1,485 for 


New Orleans in November — 1,393 
through authorized dealers and 92 
through unauthorized outlets. The 


| November figure was 357 less than 
sales with 260. Chevrolet registered | 


the preceding month and 346 more 
than the corresponding period of 
last year. 

Truck registrations amounted to 
295 in November. The October fig- 
ure was 314 and November of 1952 
was 185. 


Individual makes sold through 
authorized dealers were: Chevro- 
let, 506; Ford, 308; Plymouth, 106; 
Mercury, $1; Buick, 70; Pontiac, 
65; Studebaker, 60; Oldsmobile, 
54; DeSoto, 37; Dodge, 25; Cadil- 
lac, 21; Chrysler, 20; Nash, 15; 
Hudson, 12; Packard, 6; Willys, 


2; Lincoln, 2; Jaguar, 2, and Eng- 
lish Ford, 1. 

Individual makes sold through 
| unauthorized outlets were: Chevro- 
let, 60; Pontiac, 7; Oldsmobile, 6; 
Buick, 5; Plymouth, 4; Ford, 3; 
Dodge, 3; and Cadillac, Chrysler, 
DeSoto, and Studebaker, 1 each. 

Individual makes of trucks were: 
Chevrolet, 109; Ford, 95; Interna- 
tional, 68; Dodge, 9; Studebaker, 6; 
Diamond T, 5; GMC, 2; White, 2, 
and Mack, 1.—(Gordon Hebert.) 

* J + 


Phoenix, Ariz. 


Extensive advertising is being 
done by nearly all new and used- 
car dealers in the Phoenix (Ariz.) 
area. 

A check with dealers revealed 
the following outlook: 

Ford: Sales were good in No- 
vember. Good future prospects. 

Studebaker: Sales fair. The 
new station wagon is creating a 








& re 
Hudson Winners— 


Bill Edel (right), Hudson dealer in Tuc- 
son, Ariz., hands over a 1954 Super Jet 
to Mr. and Mrs. Ronald F. Bohn, who 
were the winners of Hudson's nationwide 
teacup test campaign. In all, 23 Jets were 
awarded in 23 regions. 





lot of interest, with some prom- 
ising prospects, 
Lincoln-Mercury: Sales very 
good, with the new Mercury Sun 
Valley creating the biggest interest 
shown in any of L-M’s new models 
since World War II. 
Cadillac - Oldsmobile: Sales good, 








with a few Christmas orders. 
Buick: Sales fair in the new cars, 
but tapering off considerably on 
the used cars—(Kay Travaini.) 
* * . 


Nashville 


New-car sales in Nashville dur- 
ing November totaled 148. Ford led 
with 58 sales, followed by Chevrolet 
with 42 and Plymouth with 18. 

Then came Mercury, 9; Stude- 
baker, 7; Dodge, 6; Pontiac, < 
Nash, 3; Kaiser, 1, and Hudson, 1 

November used-car sales totaled 
362. 

Reporting on business condi- 
tions in Nashville, the Federal 
Reserve Bank said that debits to 
accounts in November totaled 
$432,773,000. This was a 1 per- 
cent increase over November, 
1952. 

At the same time, the bank 
reported that November debits 
were off 6 percent in Chattanooga, 
but up 4 percent in Knoxville.— 
(Jesse C. Burt jr.) 

* ¢ ®@ 


Amarillo, Tex. 


New-car sales in Amarillo for the 
week ended Dec. 12 totaled 98, com- 
pared with 109 for the previous 
seven-day period. 

Ford, with 51 sales, accounted 
for more than half of the total. 
There were 11 Chevrolets sold dur- 
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Power steering for the new automobiles, trucks ing the week. " 

: New-truck sales were 12, com- : 

“ and tractors presents new steering problems— pared with 10 the previous week. es 

E ngi nee red. necessitates special and far more complicated aaa a> ane calaaiin tie 
. . | ov 

steering linkage components. Pittsburgh lic 


Linkage 


for 


Just as Thompson’s “Steering Engineers” 
helped solve the problems presented by front 
wheel brakes, by redistribution of car weight 
due to relocation of engines, by increased 


movement of front wheels due 


to more efficient 


New-car registrations for the 
week ended Dec. 12 more than 
tripled those of the preceding week, 
according to the bureau of busi- 
ness research of the University of 
| Pittsburgh. 

After allowing for normal sea- 
| sonal changes, the index of 
| general business activity in Pitts- 





suspension and precise location of linkage bureh moved up to 179.3 percent wi 
, ‘ . ‘ of the 1935-39 average. The figure cit 
parts with relation to high point on the gear stood at 164 the week before. tic 
: in 
—they have engineer | Steel mill operations in the area 
- ~ _— ed and develop ed any rose to 89 percent of capacity dur- to 
steering linkages that are required by power ing the week ended Dec. 12. This P 
. was the highest point reached in 
steering. Illustrated are 4 of these. | the previous five weeks.—(Leon MM. r 
Leffingwell.) t 
s * * la 
Cleveland m 





| A year-end slump in auto sales is 

|being reflected throughout the 

| Cleveland area as the new-car turn- 
over continues to drop. 

Used - car transactions, however, 
| have been holding firm. And new- 
| truck sales have increased. 

New-car sales for the week 
| ended Dec. 12 were 1,068, com- 
| pared with 1,331 for the same 

week a year ago. Used-car trans- 
| actions were 1,301, compared with 

1.370 for the same 1952 period. 

November sales totaled 5,229. 
compared with 4,444 for the same 


|month last year. Sales by make 


were: 

Ford. 1,348: Chevrolet, 1,134; 
Plvmouth, 471: Mercury, 392: Buick, 
344: Dodge, 306; Pontiac, 300: Olds- 
mobile, 208; Chrvsler, 157; DeSoto, 
135; Cadillac, 100; Studebaker, 93: 
Nash, 83: Hudson, 48: Packard, 41: 


| Willvs, 21; Kaiser. 18; Lincoln, 11: 
| Henry J, 6. and miscellaneous, 18. 
| Truck sales for November were 
| 418, comvared with 486 for Novem- 
| ber, 1952. Here is the breakdown: 
Ford, 210; Chevrolet, 89: Interna- 
tional, 36; Dodge, 25; Willys. 20; 
GMC, 12; White, 9: Federal, 6: 
| Studebaker. 5; Twin Coach. 3; and 
| Autocar. Diamond T and Reo, one 
each.—(Sanford Markey.) 
es ¢ @ 


Cedar Rapids, Ia. 


The auto market in the Cedar 
Rapids (Ia.) area is characterized 
as a normal pre-announcement 
period, but admittedly no such 
“normal” periods have been had for 
many years. 

Employment in heavy industries 
jis down, and farmers have been 

reduced in cash income by a 

drouth. 

Some dealers believe, however, 
that this situation merely has 
generated a mental attitude un- 
favorable to auto purchases, 
rather than an actual shortage of 
purchasing power. 

Used-car inventories are higher 








Line can count on 
Thompson 
Products 


Thompson’s “Steering Engineers” welcome 
the opportunity to work with all car, truck and 
tractor makers in solving their steering prob- 
lems. Write, wire or telephone Thompson 
Products, Inc., 7881 Conant Ave., Detroit 11, 
Michigan. WA 1-5010. 





than a year ago, but turnover is Pi 

tt A a Mito) dnt fair. Repossessions are described as ee 
FRUITPORT : PORT | normal to low. - 
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| Dealers report that most custom- 
ers still want too much for their 
tradein.—(L. H. Houck.) 
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Experts Re-Evaluate 
Toll Road Concepts 


By Gerhardt Neumann 
Staff Writer 
[Po the signs are misleading, 

a re-evaluation of the toll road 
program seems to be on its way. 

Speakers at last 
week’s National 
Conference on 
Highway Financ- 
ing in Washing- 
ton, held under 
the sponsorship 
of the U. S. Cham- 
ber of Commerce, 
warned that toll 
roads and turn- 
pikes will answer 
only a small part of the problem of 
financing our highway needs. 

At the same time, the Eco- 
nomic Club of Detroit was told 
by D. C. Hyde, general manager 
of the Cleveland Transit System, 
that “there has been too much 
emphasis on the movement of ve- 
hicles and not enough on the 
movement of people.” 

R. M. Cettel, of the University of 
California, told the Washington 
conference that “while the possibili- 
ties of toll financing are not to be 
overlooked, neither should the pub- 
lic be deceived into the notion that 
here is the painless, taxless cure to 
our highway ills.” 

* * + | 

ETTEL also pointed out that 

toll roads could pay for them- | 
selves on only about 5,000 to 8,000) 
miles of the most heavily traveled 
routes in the country. 

Hyde, who is mainly concerned | 
with traffic congestion in large) 
cities, suggested that this conges- | 
tion has been brought on by a shift 
in travel from mass transit vehicles | 
to autos. 

He added that it takes more | 
than 20 times as much space to | 
move people by auto as by public | 
transit. 
“Instead of building six and eight- | 
lane expressways to provide for 
more automobiles, which onlv fur- 
ther clog up the streets in a cen- 
tral business area and create park- 
ing problems, wouldn’t it be cheap- 
er and more sensible to build a two- 
lane artery for transit vehicles?,” 
he asked. 
Hyde voiced the opinion that 
freeways alone are not enough. He 
quoted Walter H. Blucher, execu- 
tive director of the American So- 
ciety of Planning Officials, as say- 
ing that the “building of express- 
ways will not ‘solve the traffic and 
transportation problems of any | 
community, but will encourage the | 
decentralization of the central 
areas.” 


HATIONAL SAFETY 
counci’s 





AUTOMOTIVE 
NEWS 


= * * 


7 ae Washington conference hot- | 
ly debated the problem of fi-| 
nancing. It came out for a $50 bil- | 
lion highway program to be paid 
out of current gasoline and car| 
taxes. | 

Basic in the arguments was the | 
demand that the Federal govern- | 
ment cancel most of its automotive 
taxes and that the states be given 
the responsibility and the tax pow- 
er to fight the jam of 54 million cars | 
on the road. 

James Cope, vice-president of 
Chrysler Corp., predicted that by 
1975 more than 85 million vehicles 
will be fighting for space. He added 


Strict Driver Tests 
Urged in Vermont 


More stringent examination of 
motor vehicle operators has been 
suggested by Gov. Lee E. Emerson 
of Vermont. 

Emerson indicated he is particul- 
larly interested in requiring appli- | 
eants for operators’ licenses to be | 
tested for reaction to night driving | 
conditions, 

The Governor also called for} 
long-range development of better | 
roads; intensified traffic safety edu- | 
cation programs for all ages, with | 
particular emphasis on high-school | 
courses; more vigorous prosecution | 
of traffic violators; greater uni-| 
formity in sentences by municipal | 
courts, and periodic physical exam- 
Inationg of elderly drivers, | 











that, while the vehicle miles trav- 
eled in the last 22 years have in- 
creased 250 percent, the nation only 
once (in 1952) equaled its 1931 high- 
way expenditures, as measured in 
constant dollars. 


Gov. Walter J. Kohler of Wis- 
consin argued that the Federal 
gas tax was passed in 1932 as a 
temporary measure and that, of 
a combined total of $2,100 million 
taken from car owners and driv- 
ers last year, Washington invested 
only $575 million ,or 27 percent, 
in highway aid. 

While Kohler defended the reso- 
lution of the Governors’ Confer- 
ence, demanding withdrawal of the 
Federal government from gasoline 
taxation and leaving highway re- 
sponsibilities to the states, mem- 
bers of the American Assn. of State 
Highway Officials doubted that the 
states would replace the Federal 
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levy, thus leaving less money for 
road building. 

A compromise proposal by Cettel 
| suggested that as a state raised its 
'gas tax, the U. S. government 
| would cut the levy in that state by 

the same amount. Direct state 
taxes would be increased by about 
$1 billion a year, with the funds 
| being available in the states where 
| the tax was collected. 

“After a time the Federal govern- 
ment could repeal its tax,” Cettel 
said, “and the states could adjust 
their taxes in the light of highway 
conditions then existing.” 

* * + 


H & S Shorts 


The Kentucky Assn. of Insurance | | 


|Agents has passed a_ resolution 
| urging auto makers “to discontinue 
|their efforts to satisfy the speed 
—_ by reducing the speed pres- 
ently built into automobiles to a 
‘maximum at which they can be 
operated with a greater degree of 
safety.” 

An annual highway Federal 
aid authorization of $900 million, 
compared with the present $575 
million, has been recommended 
for fiscal years 1956-57 by the 
American Assn. of State Highway 
Officials ... 






—_ ee 
FLY - EAST 


ae 


ae 





; 


es 


Fletcher Offers Safety Scholarship— 


Students from high schools in the Utica (N. Y.) area have entered a competition for 
a $1,000 scholarship offered by C. J. Fletcher, Inc. (Ford). Contestants must have an 
accident-free record for the period of October, 1953 until June, 1954. In addition to 
the winner, two boys and two girls will be selected for a motor trip to the Ford plant 
in Buffalo. Each contestant will write an essay dealing with safe driving. |. J. Lukehart, 
general manager of the firm, discusses the program with school officials and students. 





Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
| automotive industry, every week throughout the year. 
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Fly EASTERN to the Convention 


NATIONAL AUTOMOBILE DEALERS 
Miami Beach—Jan. 9th thru 13th 





GREATEST FREQUENCY OF SERVICE TO MIAMI 


FROM: 


FROM: 


New York 3hrs.45 min.*| Washington 3 hrs. 22 min.* 
Chicago .. 4hrs. 1O min.*| Boston .... 5hrs.25 min. 


Cleveland 4hrs.* 
Detroit ... 4hrs. 14 min.*| St. Louis ... 6hrs. 


After the convention, why not enjoy a wonderful “foreign” travel 
vacation in Puerto Rico. This lush tropical paradise is only a few © 


Pittsburgh 4hrs.40 min. 


* NON-STOP 


hours away via Eastern Air Lines, 


For all reservations call your 


local Eastern Air Lines office now, 


or write the Convention Department, 10 Rockefeller Plaza, New 
York 20, N.Y. While in Miami, you are invited to make Eastern’s 
ticket offices your travel information headquarters. 





26 YEARS OF DEPENDABLE AIR TRANSPORTATION 
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U.S. Economy Still Going 
Strong, Congress Told 


By William Ullman 


Washington Correspondent 


a. latest group of business statistics dished up by Presi- 
dent Eisenhower’s economic advisers shows that while 
some lines of production lagged in the third quarter of this 
year, the activity of the economy as a whole continued at a 
high level. Prepared by the Council of Economic Advisers for 
congressional use, the tables@——#—_ 


of “economic indicators” 


show that the gross national 
product — that is, the total output 
of goods and services—for the quar- 
ter amounted to an annual rate of 
$369 billion. This is a decline of 
approximately 1 percent from the 
second quarter. 

It is a big gain compared with 
last year, however. The final fig- 
ure for that year was $348 billion. 

On the other hand, the national 
income was just a shade above the 
second quarter, 
with high em- 
ployment and in- 
creased wage 
rates in private 
industries. 

Total national 
income was es- 
timated at an 
annual rate of 
$310.8 billion for 
the three 
months, of 
which $210.4 
billion was compensation of em- 
ployes. 

The aggregate of corporate prof- 
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Mason Honored 
On 50th Year 
As N.Y. Dealer 


MALONE, N. Y.—More than 3,000 
of the 9,000 residents of this com- 
munity turned out to help Ernest 
S. Mason, president of Eldridge & 
Mason, Inc. (Dodge-Plymouth), cel- 
ebrate his 50th anniversary as an 
auto dealer. 

In preparation for the open house, 
the dealership set up poster dis- 
plays of old photos and new clip- 
pings, a sleigh made by the firm in 
the 1890s, an old buggy and a horse- 
drawn conveyance which a custom- 
er once turned in on an early 
Dodge. Mason, who is still active in 
the business, has been selling 
Dodges for 40 years. 

The local newspaper carried a 
background story of the event, 
highlighting Mason’s career, and 
many of his fellow merchants in- 
serted congratulatory advertise- 
ments. 

Mason also was honored at a 
luncheon attended by friends, busi- 
ness associates and civic dignitaries. 

Fred E. Mason, his son, conducted 
the celebration. He is vice-president 
of the New York State Automobile 
Assn 






The firm has another dealership, 
E. S. Mason, Inc., at Plattsburg, 
N. Y. 


its was put at $46 billion before 
taxes and $20.9 billion after taxes, 
slightly above the second quarter. 
Personal income—that is, all la- 
bor income, proprietors’ income, 
dividends and personal interest— 
reached an aggregate rate of $287.3 
billion at the end of October. 


Disposable personal income rose 
more than consumer spending in 
the third quarter, the council said, 
and net savings rose to 7.5 percent 
of disposable income. 

Disposable personal income 
reached a rate of $249.8 billion in 
the quarter, compared with a final 
1952 rate of_$235 billion. 


* * * 


Social Security Battle 


HE bitter battle over social se- 

curity likely to be launched in 
the forthcoming session of Congress 
could easily result in bitter cam- 
paign issue for 1954, in the judg- 
ment of congressional observers. 


Here are some of the points at 
issue: 

1, The U. S. Chamber of Com- 
merce advocates a plan to drop 
the present public assistance pro- 
gram, put all aged under social 
security, convert the trust fund 
into a contingency fund and make 
it a pay-as-you-go system with 
contributions subject to change 
by Congress based on the rise 
and fall of payrolls. 

2. An Administration proposal 
would extend social security to 


some 10,500,000 additional persons. 

3. A labor-backed proposal spon- 
sored by 10 senators and 11 mem- 
bers of the House, urges liberali- 
zations in the existing system, 
boosting benefits and allowing both 
permanent and temporary disability 
benefits, 


4. The Townsend Plan would drop 
the present system and substitute 
an old-age pension plan, giving 
every person over 65 monthly pay- 
ments of $130 to $150 a month, fi- 
nanced by a 2 percent gross-income 
tax 


NADA Announces 
Vice-Presidents 
For 10 Regions 


WASHINGTON. — Completion of 
elections of 10 of NADA’s 12 
NADA regional vice-presidents for 
1954 was announced last week by 
Frederick J. Bell, executive vice- 
president. 

NADA state directors within 
each region elect annually one of 
their number to serve as regional 
vice-president. The regional vice- 
presidents, plus NADA officers, 
constitute the association’s ex- 
ecutive committee. The vice-presi- 
dents will take office at the NADA 
convention Jan. 9-13 in Miami. 

Regional vice-presidents in the 
10 regions where elections have 
been completed are: 

Region 1, Harold J. Moye, New- 
ton, Mass.; Region 2, William L. 
Mallon, Newark, N. J.; Region 3, 
Walter M. Duncan, Beckley, W. 
Va.; Region 4, Allan Mims, Rocky 
Mount, N. C.; Region 5, Frederick 
M. Sutter, Columbus, Ind. 

Region 6, A. C. Hall, Milwaukee; 
Region 7, Alton M. Costley, East 
Point, Ga.; Region 8, Floyd Ran- 
dolph, Lincoln, Neb.; Region 9, H. 
Mead Norton, Oklahoma City, and 
Region 10, Thomas F. Abbott jr., 
Fort Worth, Tex. 

Due to the death of NADA di- 
rectors Clyde Guschewsky, of 
Wyoming, and Ernest Majer, of 
Washington, the election of vice- 
presidents for Regions 11 and 12 
has not been completed. 

“Announcement of the selection 
of these two regional vice-presi- 
dents will be made later,” Bell said. 





Heckethorn 


LITTLETON, Colo. Further 
research on a new ignition system, 
which harnesses static electricity 
for car and truck engines, is being 
carried on here by Heckethorn 
Mfg. & Supply Co. 

Heco secured the rights last 
winter to manufacture and dis- 
tribute the system in the United 
States and Canada from the 
Societe Anonyme de Machine 
Electrostatiques, Grenoble, 
France. The company believes 
that “electrostatic ignition” is 
an answer to use of higher com- 
pression ratios in future internal 
combustion engines. 


D. E. Buchanan, president of 
Heco, pointed out that static elec- 
tricity is the kind that sparks when 
a cat’s fur is stroked or when a 
comb is passed through human 
hair, 


“Tests on the new system per- 
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Dealer's Golden Moment— 


An open house at Eldridge & Mason, Inc., (Dodge-Plymouth), Malone, N. Y., hon- 


ored Ernest S. Mason (right), on his 50th 


anniversary as an auto dealer and his 


40th anniversary as a Dodge dealer. His son, Fred E. (left), is vice-president of the 
firm and first vice-president of the New York State Automobile Dealers Assn. 










Off to View Buick's 1954 Line— 


Special trains from the northeast brought more than 2,500 Buick dealers, sales 
managers and salesmen to Atlantic City for a preview of the 1954 line. Shown here 
is a New York contingent boarding its train. Among the group are (front, from left), 
Herbert Hagstrom, New York zone manager; Arthur Wahlberg and George Stang, 
Jamaica; Sam Seaman, Glen Cove; Jim Neuman, Hicksville; Russell Philpit, Port Wash- 
ington; Peter Houser, Queens Village, Long Island; M. V. Rombousek, Waterbury, 
Conn., and George Saunders, Richard Ferris and Carmine E. D'Ambrosio, Bronx. 





Salesmen Air Optimism 


Predict a Good Year but Fear Dealers Are Lax 
In Training, Plymouth Quiz Shows 


DETROIT.—Top Plymouth sales- 
men are optimistic about their 
sales prospects in 1954, a factory 
questionnaire indicates. 

Other findings showed the sales- 
men believe that most dea‘lers 
could and should do better in train- 
ing new salesmen, and that follow- 
ups on new-car sales and on service 
contacts are the most effective 
ways of finding prospects. 

They also are convinced, the 
salesmen said, that wives and chil- 
dren — especially the latter—are 
potent influences in retail sales. 

The salesmen, all high - point 
men in regional contests, ex- 
pressed their opinions while at- 
tending a meeting of the board 





Studies New Ignition Unit 


formed at Heckethorn’s research 
center,” he said, “show these ad- 
vantages to be a reality: The small, 
self-contained generator-distributor 
is tamperproof; no adjustment or 
timing is needed throughout its 
entire life, and coils, condensers 
and breaker points are eliminated.” 
Electrostatic ignition produces 
the same high voltage at any 
speed, the company said. Maximum 
performance at high speeds is as- 
sured, as well as slower and 
smoother idling, it was said. 
With battery ignition, much 


Fisher Combines 


Plastics Activities 


DETROIT.—Consolidation of all 
Fisher Body experimental and de- 
velopment work in plastics under 
the authority of L. J. Lamm was 
announced last week by E. J. Han- 
son, general manufacturing man- 
ager of the General Motors body- 
building division. 

Fisher Body has been doing de- 
velopment work in plastics for dies, 
jigs, fixtures, forms, molds and 
body-construction materials. 

The combined operation, located 
at 6031 Mansur St., is to be called 
the plastic plant. 





Auto Stocks 
Dee. Dee. 


22, 16 High Low 
Chrysler 60% 61% 96% 60% 
GM 59% 60% 69% 538% 
Hudson 10% 10% £17 9% 
Kaiser 2% 2% 5% 2% 
Nash 16% 16% 25% 16% 
Packard 8% 3% 6% 3% 
Stude. 20% 22% 48% 2% 
Average 24.69 25.37 


Compiled from reports of trading on the 
American and New York Stock Exchanges. 








power is needed to crank the 
engine at subzero temperatures, 
leaving little current to energize 
the ignition system, Electrostatic 
ignition, on the other hand, re- 
quires no current from the 
battery and assures rapid start- 
ing in extremely cold and moist 
conditions, according to the 
company. 

“The low amperage of electro- 
static ignition causes virtually no 
deterioration of spark plugs, and 
the plugs should last the life of 
the motor,” Buchanan said. “As a 
matter of fact, accumulated carbon 


and improper spacing of spark | 


plug electrodes does not effect the 


efficiency of the electrostatic igni- | 
tion. 


“Because of the great efficiency 
of electrostatic ignition, it may 
solve some of the problems of very 
high compression engines not yet 


on the market. Engine speeds of | 


more than 6,000 revolutions per 


minute and compression ratios | 


greater than 12 to 1 can be a 
reality.” 





Banking on Rambler— 


This 1954 Nash Rambler four-door sedan 
was displayed during the Christmas season 
in front of the Cleveland Trust office. It 
is estimated that 250,000 persons passed | H 
the display daily. 





of governors of the Plymouth 
Salesmens League. 

“The wife is, in most sales, the 
boss as to color and body style,” 
said F. W. Dickman, of R. D. 
McKay Motor Co., Inc., Wichita. 
Although they were not asked 
about it, 80 percent of the salesmen 
volunteered the opinion that 
youngsters have an important 
“say” in whether a deal is closed. 

“The kids save a lot to say nowa- 
days,” according to Louis Tovar, 
of A. B. Poe Motor Co., El Paso, 
Tex. “Kids are now more automo- 
bile-minded than before World 
War II.” 


Dickman said the sales outlook 
for 1954 is “very good,” but de- 
pends on whether used-car sales 
drag and thus. retard new-car 
sales. “Wheat prospects in 
Kansas look good, which means 
a lot to prospect minds,” he said. 

W. D. Shaw, of A, Wagner Motor 

Sales, Inc., Youngstown, O., be- 
lieves “business will be good in our 
area.” Shaw spends at least two 
hours a day in the service depart- 
ment talking with customers, he 
said, and often gives demonstra- 
tions while the car is being serv- 
iced. 
J. B. Stephens, of Ed Luke Motor 
Co., 501 W. Washington, Phoenix, 
Ariz., said it is “definitely the wife” 
who makes the important decisions 
in buying a car. Stephens, who has 
been selling cars since 1935, expects 
1954 to bring a “nice business if 
an effort is put forward for it.” 

Lee Warren of Evans Motor Co., 
Wichita, Kans., views the sales out- 
look for 1954 as “highly competi- 
tive, but good. 

Warren also agrees with those 


|who decry the lack of “old-fash- 


ioned salesmanship” in the present 
retail market. 

“TI believe it is a lack of proper 
training of today’s salesman,” he 
said. “There is too much dealer 
advertising along discount and 
long-trade lines. This tends to put 
salesmen in a swapping frame of 
mind, instead of selling.” 


Elhott 


(Continued from Page 1) 


absence on the advice of his 
physician. 

“Mr. Elliott has been an im- 
portant member of the Stude- 
baker organization for many 
years,” Vance said, “I am sure 
that all of his associates join me 
in wishing him a speedy and 
complete recovery.” 

Vance said that, effective Jan, 4, 
C. K. Whittaker, vice - president, 
would take over Elliott’s duties and 
would be in charge of all domestic 
sales. He will be assisted by Paul 
R. Davis, general sales manager. 

Since 1935, Whittaker has headed 
Studebaker’s West coast opera- 
tions, an assignment he will retairz:. 
e was named a vice-president this 
year. 
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Study Group Urges Controls, Tax Revisions . . . 


Virginia Truck Changes Asked 


RICHMOND, Va.— The Marr 
Commission, a special legislative 
group formed to investigate the 
problems posed by big trucks in 
this state, has recommended that 
the 1954 General Assembly make 
changes in the controls and taxes 
imposed on over-the-road truckers. 

The three major proposals in 
the commission’s 92-page report 
were: 

1. Increase maximum loaded 
weight limits from 50,000 to 56,800 
pounds—a recommendation that 
drew a strong dissent from three 
of the nine commission members. 

2. Enact a new “weight-distance” 
tax, applicable to all forms of heavy 
trucking, to replace the current 
2 percent gross receipts tax that 
is not collected from some cate- 
gories of the trucking industry. 

3. Abolish, except on license tags, 
the interstate reciprocity agree- 
ment on truck taxes. 

Increased maximum load limits, 
in accordance with a formula set 
up by the American Assn, of 
State Highway Officials, have 
been sought by Virginia truckers 
and opposed by railroads, while 
the weight-distance tax and an 
end to the reciprocity agreements 
have been sought by the rail- 
roads and opposed by the 
truckers. 

Other recommendations made by 
the commission: 

1. Increase the legal length of 
the heaviest class of trucks from 
45 feet, exclusive of coupling, to 
50 — including coupling. 

Maintain the present legal 
tient of 18,000 pounds on any one 
truck axle, and reduce the limit 
.on tandem axle from 36,000 to 
$2,000 pounds. 

3. Gupewer State Police to use 
radar devices to enforce speed 
limits. 

4. Urge more vigorous “self- 
policing” of speeders and reckless 
drivers by the trucking companies 
themselves, and suggest tougher 
enforcement against trucks by the 
police. 

5. Enact provisions for an auto- 
matic 90-day license suspension 
for drivers convicted of any mov- 
ing violation in trucks carrying 
explosives or flammables. 

6. Retain the present 5 percent 
tolerances allowed overweight ve- 
hicles, but enforce length limits 
without tolerances. 

7. Increase the tax on diesel fuel 
2 cents beyond the tax on gasoline 
because, said the report, diesel 
engines provide 40 to 50 percent 
more mileage per gallon. 

8. Instruct the Highway Depart- 
ment to continue exploring avenues 
toward a more equitable formula 
for the distribution of secondary 
road funds, with the League of 
Virginia Counties to be consulted 
in the work. 

_%. , Empower the Division of Motor 


Obituaries 


A. James Winebrake 

SCRANTON, Pa.—A. James Winebrake, 
47, who since 1944 had operated J. Wine- 
brake Truck Distributing Co. (GMC-Dia- 
mond T) and was a past president of the 
Lackawanna County chapter of the Penn- 
sylvania Motor Truck Assn., died Dec. 17 
after an illness of two weeks. A charter 
member and president of the Pennsylvania 
GMC Truck Dealers Assn., he had headed 
the organization since its formation in 
1951. He was a member of the executive 
committee of PMTA. 

* * * 


William McKinley Warren 
EASTLAND, Tex. — William McKinley 
Warren, 57, auto dealer here since 1946, 
died Dec. 13. 





* * ca 


Pete A. Divilbiss 
FARMER CITY, Iil.—Pete A. Divilbiss, 
58, an Oldsmobile dealer here, was killed 
Dec. 14 when his car crashed into a bus 
near Weldon, II. 
+ . * 


William Stanley Black 
VANCOUVER, B. C. — William Stanley 
Black, who with his seven brothers opened 
Black’ Bros. Ltd., as a carriage-making 
business in 1906, died recently after a pro- 
longed illness. The company became a 
wholesale automotive supply house in 1926. 
* 7 . 


A. W. Cruise 
VANCOUVER, B. C.—A, W. Cruise, 79, 
one of Vancouver’s first auto dealers, is 
dead. Mr. Cruise, president of Consolidated 
Motors, Ltd., set up his first sales outlet 


in 1912. 
ome. e. 


John S. Brookes 
KEYSVILLE, Va.—John 8S. Brookes, 69, 
ys gd and former mayor of Keysville, 
Dec. 18 in a local hospital. Mr. 
= ae = operated the oo auto- 
mobile in thern Virginia in 1903. 





Vehicles to supply to localities 
records that would assist the locali- 
ties in collecting rolling-stock taxes 
levied locally on trucking compa- 
nies. 

The maximum loaded truck 
weights allowed on Virginia high- 
ways have been raised since 1940 
progressively from 40,000 to 50,000 
pounds, A graduated scale limits 
weights within this maximum to 
different types of trucks, The 
heaviest - weighted category of 
trucks is allowed to use specially 


Tax Evasion Laid 


To Boston Firm 


BOSTON.—Seymour Motor Sales 
Co., formerly located on Stuart St. 
in ‘Boston, and its president and 
treasurer, Seymour B. Levin, of 
Newton Center, Mass., were in- 
dicted last week by a Federal 
grand jury on a charge of evading 
income taxes amounting to $6,770. 

In addition, Levin was indicted 
on a charge of evasion of personal 
income taxes amounting to $5,346. 

The alleged violations occurred 
in 1947 and 1948. It is charged that 
the defendants understated in- 
comes | received. 


designated heavy-duty highways 
only. 

The commission was unanimous 
in recommending the new program 


|of truck taxation—a program 


founded on the “weight-distance” 
tax, which has been opposed by 
truckers all over the nation. 

Currently, Virginia uses a three- 
phase system of taxing truckers— 
graduated license taxes according 
to weight; the gasoline tax charged 
in theory for the use of the road, 
and the 2 percent tax on gross 
receipts. 

But the commission found what 
it believed were inequities among 
the difference classes of trucks, and 
in their tax obligations to the State. 

Therefore, to “plug the leaks” in 
the truck tax structure, the com- 
mission recommended that the 
gasoline tax .be collected from all 
private carriers; that diesel fuel 
be increased by 2 cents; that new 
license tag rates be set for the 
recommended heavier class of 
trucks; that a study be made of 
the methods by which taxes could 
be levied on “tractors as well as 
trailer units,” and that the weight- 
distance tax be substituted for the 
gross receipts tax in conjunction 
with abandonment of reciprocity 
agreements. 


Dodge Truck Picks Chiefs 
In 7 New Sales Divisions 


DETROIT.—William S. Woolsey, 
Dodge truck general sales man- 
ager, last week announced the ap- 
pointment of 
managers in 
seven newly es- 
tablished truck 


headquarters’ in 
Chicago, Detroit, 
Memphis, Atlanta, 
Kansas City, New 
York and Dallas. 

These divisions, 
together with an- 
other on the west 
R. M. Godshalk coast, complete 
Dodge’s new nationwide truck sales 
organization. 


Ross M. Godshalk, who has 


served in four Dodge regions in 


the last 18 years, was selected as | 
|the Portland 


manager of the Chicago truck di- 
vision, comprising the Chicago, 
Minneapolis and Milwaukee 
regions. 


Named manager of the Detroit | 


division was Frank A. Tiedge who 
joined Dodge in 1950 as manager 
of the Cincinnati region. The De- 





troit division includes the Detroit, 
Cleveland and Pittsburgh regions. 

Eugene A. Rees was appointed 
truck manager of the Memphis di- 
vision, consisting of the Memphis, 
St. Louis and Cincinnati regions. 
Rees was formerly Oklahoma City 
regional truck manager. 


The new Atlanta division man- 





H. W. Mesick T. W. Nugent 


ager is Thomas A, Tingle, former- 
ly truck manager of the Memphis 
region. The Atlanta division is 
composed of the Atlanta and 
Greensboro (N. C.) regions. 


Thomas D. Brislin, formerly 
assistant manager of the Pitts- 





burgh region, was promoted to 
truck manager of the Kansas 
City division, consisting of the 
Kansas City and Omaha regions. 
Appointed manager of the New 
York division was Herman H. Me- 


divisions with| sick who was assistant manager of 





T. A, Tingle T. D. Brislin 


(Ore.) region. Me- 
sick’s new division will consist of 
the New York, Boston, Philadel- 


| phia and Syracuse regions. 


Thomas W. Nugent has become 
manager of the Dallas division, 
comprising the Dallas and Okla- 
homa City regions. Nugent has 


| been Pittsburgh city manager of 


truck sales. 

Dodge’s eighth truck sales di- 
vision is the west coast division, 
under the direction - of Truck 
Sales Supervisor Robert S. 
Schuyler, who was Chicago 
regional truck manager before 
taking his new post several 
months ago. 

Schuyler supervises the schedul- 
ing of production and distribution 
of trucks in the Los Angeles, San 
Francisco and Portland (Ore.) 
regions. His headquarters are in 
San Leandro, Calif. 


Cincinnati Dealers 
Elect Judd as 


New President 


CINCINNATI. — William J. Judd 
has been elected president of the 
Cincinnati Automobile Dealers 
Assn. at its annual meeting. Judd 
succeeds William C. Heil, who be- 
came a member of the board. 


W. J. Sander, was named vice- 
president; Clifford Jacobs, treas- 
urer, and Mrs. Erdie Turner, sec- 
retary. 

The board of directors consists, 
besides Heil, of the following mem- 
bers: 


James I, Adams, C. B. Ayer, C. L. 
Bernens, M. G. Brown, Joe E. Bus- 
amex, Robert Menke, R. E. Rein- 
hold jr., R. E. Rockenfield, Joseph 
Sheppard, Gene Steinkamp, C. 
Dabney Thomson and H. H. Van 
Meter. 





Sretie Ride— 


Sgt. and Mrs. Ernie H. Kinney, of the 
Bergstrom Air Force Base, wrote to the 
Austin (Tex.) Statesman's “Suppressed De- 
sire" column confiding their secret desire 
to ride in a Cadillac. Their dream came 
true when Goad Motor Co.'s manager, 
Charles W. Nolen, provided the car. 


Jobbers Complain 
Of Price Inequity 
On Rubber Goods 


CHICAGO.—Members of the Mo- 
tor & Equipment Wholesalers Assn. 
have ordered their officers to learn 
why independent wholesalers are 

required to pay more for rubber 
—| goods than auto manufacturers do. 

MEWA members, the association 
says, report that they are losing 
business, prestige and goodwill 
among their car dealer, independ- 
ent repair shop and service station 
customers because they cannot com- 
pete pricewise with the car makers. 
This is said to be especially true 
in regard to fan belts and rubber 
hoses. 

According to MEWA, the vehicle 
assembler and his dealer outlets 
will soon have a monopoly of the 
replacement parts and service busi- 
ness, unless rubber goods manu- 
facturers take action to make the 
independent wholesaler competitive 
in regard to prices. 

MEWA officers were directed, by 
a resolution adopted at the conven- 
tion in Chicago, to determine ways 
of rectifying “unjustified” price dif- 
ferentials. 

At the convention, A. S. Hatcher 
jr., president of A. S. Hatcher Co., 
Macon, Ga., was elected MEWA 
president, 

Other officers are: Vice-president, 
John F. Creamer, Wheels, Inc., 
New York; treasurer, P. Ted John- 
ston, Motor Parts Depot, Los An- 
geles, and secretary, Henry Levene, 
United Auto Parts Co., Bingham- 
ton, N. Y. 


Digging In 
Reo Aide Sees Big Future 


For Snowplows 


ATLANTIC CITY.—What may be 
the death knell for the snow shovel 
has been sounded here by Sam 
Briggs, vice-president of Reo Mo- 
tors, Inc., Lansing. 


He predicted that the power 
snowplow will, within a few years, 
equal the “fabulous growth” of the 
power lawn mower industry, con- 
sumer sales of which have risen 
enormously since the end of World 
War II. 


Attending the convention of the 
American Hardware Manufacturers 

Assn., Briggs reported the number 
of manufacturers of home snow- 
removal devices has more than 
doubled over a year ago. 


“This is all part of the general 
|trend toward do-it-yourself ma- 
chines and equipment, such as 
power tools, home wallpapering 
kits, and the like,” Briggs stated. 


Reo, which makes power lawn 
mowers, is introducing a new, self- 
propelled Snow-Throw machine this 
year. 


Wells Mfg. Acquires 


Fuel-Pump Facilities 


FOND DU LAC, Wis. — Wells 
Mfg. Corp., Fond du Lac, has ac- 
quired the machinery, tools and 
dies of a west coast fuel-pump 
manufacturer. 

It is expected that production 
will get under way within 60 days, 
all equipment having been moved 
to Fond du Lac. Wells now maker 
ignition and battery products. 


Chevrolet Ups 
Stacy, Penet 
And McGuire 


DETROIT.—Three promotions at 
Chevrolet’s Central Office sales de- 
partment were announced last 
week by W. 
Fish, general 
sales ‘manager. 

William R. 
Stacy, manager 
of dealer plan- 
ning committee 
operations since 
September, 195 2, 
has been appoint- 
ed assistant man- 
ager of market 
analysis and re- 
search, W. R. Stacy 


E. L. Penet, office manager of the 
Central Office sales department 
since September, 1951, replaces 
Stacy in the dealer planning posi- 
tion. William H. McGuire jr., Mil- 
waukee zone organization manager 
since June, 1951, assumes Penet’s 
former duties. 


Stacy joined Chevrolet in April, 
1946, as a representative in the 








E. L. Penet W. H. MoGuire jr. 


Janesville zone office, which is now 
in Milwaukee. 

After four years with Detroit 
Transmission division of General 
Motors, Penet joined Chevrolet in 
July, 1948, as Detroit zone assistant 
car distributor and later was made 
a district manager, Detroit zone. 

McGuire started with the com- 
pany in February, 1946, in the 
Janesville accounting department, 
bee later as district manager 

ere 


Committees Picked 
By Ohio Dealers 


COLUMBUS, O.—Directors of the 
Ohio Automobile’ Dealers Assn., 
have elected the following dealers 
for three-year terms on the legis- 
lative committee: 


E. D. Hopper, Youngstown; H. 
K. Raney, Dayton and R. E. 
Moorehead, Mansfield. James Berry, 
Cleveland, was designated chair- 
man. 


The new budget and finance 
committee members are E. A. Mo- 
lenski, Youngstown; John T. Glack- 
in, Mt. Vernon; Kelly Dunn, Port 
Clinton; Chester C. Adams, Cadiz, 
and D. C. Corbin, Akron. Walter 
J. Mackey, Columbus, was retained 
as labor relations counsel, and E. I. 
— & Co., will serve as actu- 
aries 


The actuaries have completed a 
survey of the Ohio workmen’s com- 
pensation situation and rate 
structure as it pertains to Ohio car 
dealers. 


Tractor Tracts 
Farm System Set Up to Test 


Ford Implements 


BIRMINGHAM, Mich. —A 2,683- 
acre farm system for testing 
tractors and farm implements and 
training field personnel has been 
established within 40 miles of De- 
troit by the Ford tractor division. 
The land includes tracts in Dear- 
born, Washtenaw County, and near 
Clarkston, Mich. 


The largest tract—1,300 acres—is 
Dearborn Farms in Dearborn. This 
area, plus the 883-acre Cherry Hill 
Farm on Gotfredson Road, Wash- 
tenaw County, will be used for re- 
search and for testing tractors and 
farm tmplements. 


The 500-acre Deer Lake Hills 
Farm near Clarkston will continue 
to be used as a site for training 
courses for field personnel in the 
various phases of the farm 
equipment business. All of the 
property involved is Ford-owned. 
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"51 (62) sedan, $2,170*, $2,180*; (62) 
EAST BOSTON 28, MASS. sedan, $1,765*, $1,700*. '49 (62) conv., 
$1,365*; sedan, $1,470*, $1,325*. 
CHEVROLET — '53 Bel Air sedan, $1,085. 
’52 Bel Air sedan, $1,255°; conv., $1,- 
310°; SL Deluxe sedan, $1,095*, §1.- 
075°. '51 %-ton pickup,’ sieo’’ SL De- 
luxe sedan, $905, $895, $795. '50 
SL Deluxe sedan, $880, yee rae. $000; 
conv., $800. °49 SL Deluxe sedan, 
(Continued on Page 17, Col. 2) 


TESTED AND APPROVED! 





For further information regarding Cello Wire Wheel Disc Distributorships, Jobbers or Dealers—write... 











Grip-Loc Snaps 


dala $] st Set of 4 
Barry Automotive Co. 
Used Car Aids Division 


ER) Cleveland 2, O 





SWOOSH H--ON-WINDSHIELDS 
/7£~ COUNT 10- 

OST iy . 

Now i in(its second-year,of success. In 

plastic squeeze flask at new low retail 

price—$1.003 ‘Refills sell at 60c each. 


A)soi in gallon containers with plastic dis- 
penser for garages and service stations. 


ORDER NOW FROM YOUR JOBBER 


fi vali | 





LAS-STIK MFG. CO., HAMILTON, O. 


If jobber can't supply, order direct 
from factory. 





9 SYSTEMS 
TO CHOOSE FROM! 


1. Underfloor disappearing single type—3” 
2. Underfloor twin disappearing type—3” 
3. Underfloor twin plug-in type—3” 

4. Underfloor single plug-in type—3” 

5. Overhead disappearing type—3” 

6. Overhead hanging type—3” 

7. Overhead wall plug-in type—3” 


8. Underfloor disappearing heavy duty—4” 
(for trucks and Sebel 


9. Overhead hanging duty—4” 
(for trucks buses). 


Write for our new Illustrated catalog. 
“The World's Finest Exhaust System" 


ENGWALD CORPORATION 
357 Lafayette Ave., Brooklyn, N. Y. 
ae ee 





MORE AUTO DEALERS SPECIFY 


"Bo 


PERSONALIZED NAME -PLATES 
THAN ANY OTHER MAKE 





$105, 
1 1281 So. Cherokee MERCURY—'53 Custom sport 
rans STEMAC Denver, Colorado 250°, $2,120°; Monterey Sito. 32,235 °. 


DETAILS— 
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Used-Car Auction Prices 


(Continued from Page 16) 





2 at $520. '48 FM sedan, $435, $380, ' NASH—’51 Rambler station wagon, $600; 
$325, $300; station wagon, $525. 47 SM conv., $590. '46 (6) 2-dr., $330, 
sport coupe, $370, $260; sedan, $345, oO; DSMOBILE—’53 (98) Holiday, $3,285*, 


$285 |  $3,000°; *; 

CHRYSLER — ‘54 NY sedan, $3,450°, °50| 34) ',, OO) suolleay, $2,420") ae 

Windsor sedan, $810, $805. "48 Windsor 545) (ps). 49 (G8) ‘club coupe, $238, a7 
. sedan, 


(6) club sedan, $150 
' PACKARD—’ 52 (200), 2-dr. club, $1,290*. 
PLYMOUTH — '54 Belvedere sport coupe, 
$1,910; 4-dr., $1,900 (ps), '52 Suburban, 
$1,185. '51 Concord 4-dr., $415. '50 De- 
luxe coupe, $380, '49 Deluxe 2-dr., $485. 


PONTIAC—’53 Chieftain Deluxe (8) 4-dr., 


sedan, $570; NY sedan, $695. 
$200 


DeSOTO — '52 Deluxe sedan, $1,165, $1,- 
080. ’°50 Custom sedan, $770. '49 Deluxe 
club coupe, $600. '47 Deluxe sedan, $185. 
’41 coupe, $110. 

DODGE—’53 Coronet (8) sedan, $1,695*. 
*52 Wayfarer sedan, $935; %-ton pickup, 


| 


$795. °50 Coronet (6) sedan, $695, $655. | go 350°: , 5 
corns tan ibs Wistar: | SPE Gln s, PLAte 
sedan, {4 | °51 Chieftain (8) 4-dr., $975*; Deluxe 
FORD — '53 "(8) sedan, $1,260*, $1,200°, ( * - ae 
$1,150*, $945. 52 (8) sedan’ $1,200, 8) 2-dr., $835*. '49 coupe sedan, $480. 
$1,105*, $1,095. ‘51 (8) sedan, 825*, 
$760, at $725; conv., $940; Victoria, | EBENSBURG, PA. 
$1,205. "50 (8) sedan, $620, $605, $580,| (pbensburg Auto Auction. Sale eve 
) , ; " ry 
$555; (6) %-ton pickup, $485, $450, | Thursday. Prices are for sale of Dec. 17.) 
$445; Saar eee a) station 9035; | (Prices strong in spite of bad weather. 
: a > ; conv., ; 
ia Sold 49 cars out of 70 offerings.) 
HUDSON—’50 Commodore (8) sedan, $550, BUICK—’50 Special 2-dr., $600. °49 Super 
$385. °49 Super (6) sedan, $530, $360, conv., $290. 


"48 Super (6) sedan, $225. | CADILLAC —’ i 
49 sedan, $200,| (2) 4- = — coupe, $3,500°. 


| CHEVROLET—’51 SL Deluxe 2-dr., $860*. 


$350. 47 
KAISER—’51 sedan, $705. 
$190. °48 sedan, $135. 


LINCOLN—’49 Cosmopolitan sedan, $900. 


MERCURY—’52 conv., $1,625°; sedan, $1,-| 49 FL Deluxe 4-dr., $550; 2-dr., $505; 
595*, $1,500*, $1, ‘soe, $1,070. '51 | club | SL Deluxe club coupe, $510. °47 FM 
coupe, $1,095, $890; sedan, $1,070, $1,- | Soanie “ie 2- | — ee station 

; 885; 570. , ; -dr., ;_ coupe, 
110. ‘50 club’ coupe, $885; sedan, $570. | girzon, Xs stake, $300. '46 SM 4-dr., 


NASH — ’52 station wagon, $1,005, $930; 
Rambler sedan, $845. °51 Custom (6) | 
station wagon, $890; Rambler sedan, 
$820; Statesman sedan, $540; Ambas- | 
sador sedan, $710, $535. '50 Ambassador | 
sedan, $475, $350. '49 Ambassador sedan, 


$240. 
CHRYSLER — '51 NY club coupe, $1,050. 
’50 Imperial 4-dr., $735. 
| DeSOTO—’51 Custom 4-dr., $800. 
DODGE—'47 Custom 4-dr., $235. 
FORD—’53 Custom (8) Victoria, $1,985*; 


$210, $200 . s C 
LDSMOBILE—’52 (88) Holiday, $1,710*, dr., $1,475*, $1,450*. ’51 (6) %-ton 
“a ‘e18 (88) aa. si, s50°" 51 (98) | pickup, $560. +50 Deluxe (8) 2-dr., $500. 
conv., $1,210*; sedan, $1,255*. ’50 (88) | (49 Custom (8) 4-dr., $505*, $405*, 
sedan, $1,000, $770; (98) sedan, $1,035.| $375; club coupe, $290°. ‘47 Super De- 


49 (88) coupe, $780; (76) sedan, $585; | sumeowe. 2-dr., $190. 
’ —'48 Commodore coupe, $270. 
(98) sedan, $700, $335. '48 (76) ‘sedan, | Nagi’ 45 (600) 2-dr., $240* 
$145. 


emp PACKARD—’ 
i tate. $1,- | 48 (8) 4-dr., $205°, 
PACKARD—’52 (250) Coupe Mayfair, $1.- | pr yasoUTH — 53 Cranbrook club coupe, 


*; (200 edan, $1,090. °48 conv., . 

$280" 4G ng $155. . $1,210°, "48 Special Deluxe 2-dr., $290, 

PLYMOUTH — '54 Plaza station wagon, — 46 Special Deluxe club ‘coupe, 
$2,000*. '53 Cranbrook sedan, $1,710*, | p ova, 

‘ ti C—'53 Custom (8) Catalina, $1,- 

$1,130. 52 Concord station wagon, $ 870°. '52 Deluxe (8) Catslina, $1°445°. 


210, $1,190; Cranbrook sedan, $975, $890, 
$805. °51 Cranbrook sedan, $760, $745, 
$710, $650. '50 Deluxe sedan, ; busi- 
ness coupe, $560. ‘49 Special Deluxe 
sedan, $675, $600, $500. '48 coupe, $375; 
conv., $425. | 
PONTIAC — ’52 (8) sedan, $1,715*, $1,- 


'47 Streamliner (8) 4-dr., $195, $175. 
STUDEBAKER — '50 Champion coupe, 
$440*, $415. °48 Champion 4- dr., $190; 
Commander 4-dr., $100. 
_— NEOUS—’ 51 Henry J (4) 2-dr., 


335; conv., $1,610°%, ’51 (8) sedan, $1,- | 

290%, $1,105*, $885, $820. °50 Chieftain MINNEAPOLIS 

(8) sedan, $1,120*, $950, $700. ’49 Chief- | cut 

tain (8) sedan, $615. ‘48 Deluxe (6) inneapolis Auto Auction. Sale every 
conv., $230; (8) sedan, $420, $230. Monday. Prices are for sale of Dec. 14.) 


STUDEBAKER — "52 Commander sedan, (Market same as last week. 38 cars 


$950. °51 Commander conv. 4 eee. on, | sold out of 79 offerings.) 

Champion coupe, $425; sedan, » CADILLAC—'’52 (62) 4-dr., $2,745* 
$480. °’49 Champion sedan, 48°50 (61) 4-dr., $1,725°: ‘enh 1.6000 
Commander sedan, $265; Champion CHEVROLET—’50 SL Special 2-dr., $695 
WwiLLrs "49 Jeepster, $340 | $655. 49 SL Deluxe 2-dr., $525; 4-dr., 
, > | $520, io00:; ore sedan "$285. 47 FM 

coupe, -dr., $240. 

JESSUF 9 MD. DODGE — '50 + guca 2-dr., $405. °47 


Deluxe 2-dr., $215. 
FORD—’53 Custom (8) 2-dr., $1,350. 
Custom (8) conv., $1,200*; 


(Colie’s Auto Auction. Sale every 
Wednesday. Prices are for sale of Dec. 16.) 


(Bidding slow. Sold 49 cars out of 90 


"52 
4-dr., $1,- 





020, $1,010. ’51 Custom (8) 2- -dr.,” $775, 
offerings.) : $735. 50 Deluxe (8) 2-dr., $655, six | 
CADILLAC—’51 (62) sedan, $2,050*. ’50/ at . '49 Custom (8) 2-dr., $555, 

(61) sedan, $1,710*. $450, $365, 46 Deluxe (8) 2-dr.. $290. 


CHEVROLET—’'50 SL Deluxe conv., $370; 
FL Deluxe sedan, $525. '49 SL Deluxe 
sedan, $410, $400, $385; pickup, $390. ’48 
FM conv., $210; SM sedan, 2 at $275. °47 
FM sedan, $280. 


LINCOLN — 51 Cosmopolitan 4- ar., $1,- 
095*. 


CHRYSLER — ’49 club coupe, $500. '42 
Windsor sedan, $100. 

DODGE — ’54 Royal sedan, $2,400*. ’51 
Meadowbrook sedan, $810. °49 Coronet 
sedan, $400. 

FORD — ’51 Victoria, $865. ’50 (8) club 


coupe, $290; Custom (6) sedan, $395; De- 


H/o 
luxe (8) sedan, $360. ’49 Custom (8) se- HELLO, COLONEL GROUCH I JUST 


dan, $170. '48 sedan, $250. Y 
KAISER—’51 sedan, $315. IN MY NEW USED CAR FROM 
LINCOLN—’47 sedan, $100. your 
MERCURY — ’51 sedan, $660. °50 sedan, 

$420, $350. ’49 sedan, $300. '46 sedan, WA ME HERE 

$185. 


OLDSMOBILE—’52 Super (88) sedan, $1,- 


350*. °48 (68) club coupe, $355; sedan, 
$270. 

PLYMOUTH — ’52 Cranbrook sedan, $850. 
’50 Deluxe sedan, $530, $440. °47 Deluxe 
sedan, $150. 

PONTIAC — '49 (8) conv., $455. °46 (6) 
conv., $120. 

DENVER 


(Denver Auto Auction. Sale every Tues- 
day. Prices are for sale of Dec. 15.) 


(Percentage of sales very good. Fewer 
new cars offered for sale. Used car prices 
slightly lower. Sold 92 cars out of 155 
offerings.) 

BUICK—’53 RM 4-dr., $2,370* (ps), $2,- 
195*; Riviera coupe, $2,230* (ps). ’51 
RM 4-dr., $1,210*. '50 Super 4-dr., $800; 


needs.’’* 


RM Ca me Super 4-dr., $455; 

Special 4- *» le * N f ler 
CADILLAC—’53 (62) 4-dr., $3,640*° (ps); me of Canter an Bequest 

coupe, $3,465* (ps), $3,600*, °51 (62) 

4-dr., $2,070*, $1,945*. ‘50 (61) coupe, 

$1,840*. 


CHEVROLET—’53 Bel Air coupe, $2,180*; 
sport covpe, $1,850; 2-dr., $1,840; (210) 
2-dr., $1,300. '52 SL Deluxe 4-dr., $935*. 
’51 SL Deluxe 4-dr., $825*; 2-dr., $705; 
SL Special 4-dr., $555; 2-dr., $470, '50 
SL Deluxe 4-dr., $700. 

CHRYSLER — ’'54 Windsor Deluxe 4-dr., 
$2,560*. "52 Saratoga coupe, $1,490*. ‘50 
Royal 4-dr.; $730°, $610*, '49 NY 4-dr., 
=" ‘46 Town and Country conv., 

40. 

DODGE — '53 Coronet (8) 4-dr., $1,550*. 
"51 Coronet (6) 4-dr., $605°. °48 %-ton, 
4-speed pickup, $360.'°47 4-dr., $275°. 

FORD—’53 Custom (8) 4-dr., $1, ‘925°, $1,- 
785; 2-dr., $1,720°, $1, 570. "651 ton 
pickup, $800; ‘Cutsom (8) 4-dr. 

(6) 2-dr., $720; %-ton pickup, Shoe 
(8) club coupe, $625. '49 (8) 2-dr., seen. 

HUDSON—’52 Commodore (8) 4-dr., $1,- 
220°. °49 Super (6) 4-dr., $450, 

KAISER—’49 4-dr., $210. 

LINCOLN—’54 Capri coupe, $4,155* (ps). 
a club coupe, $4f5*. '46 club coupe, 


coupe, $2,- 


"50 2-dr., $800°. "49 conv., $475. 





| 





GREAT, COLONEL - 
TOOK YOUR DAUGHTER FORARIDE]| t SOUNCED HER ALL OVER 
THE ROADS, PULLED HER 
THROUGH MUDHOLES, STEPPED 
ION HER COMING THROUGH 


THE WOOUS AND— 





| 








oe 
“What a month! We'll have to 


lease another lot to hold all the 
tradeins!” 





| NASH—’51 Rambler 2-dr., $710. 50 (600) 
2-dr., $395. 
| OLDSMOBILE—’52 (88) 4-dr., $1,155. ’51 


(88) 4-dr., 46 (76) sedanet, 
$195°*. 

PLYMOUTH—’48 Deluxe 2-dr., $330. °47 
Deluxe 4-dr., $205. °46 Special Deluxe 


4-dr., $230. 


$1,050°. 


PONTIAC — ’51 Deluxe (8) 2-dr., $645*. 
‘47 Deluxe (8) 4-dr., $245. 
STUDEBAKER—’50 Champion 4-dr., $470. 


’48 Commander 4-dr., $220, 


N. PLAINFIELD, N. J. 
(Lebanon Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Dec, 16.) 


(Market steady at prices ostablished in 
recent weeks. Buyers eager ‘or really 


sharp cars in any prico class. Sold 62 
cars out of 103 offerings.) 

BUICK — ’'50 RM Riviera, $950*; sedan, 
$785*; Special sedan, $685*. <6 RM 
sedan, $150. 

CADILLAC—’51 (62) sedan, §2,435*, $2,- 
375*. 


| CHEVROLET—’52 SL Deluxe sedan, $1,- 
050, $1,000; Special sedan, $965, $925, 
$915. "51 SL Deluxe sedan, $800; sta- 
tion wagon, $935: “1, Special sedan, 3 at 
$700, $680. '50 S). Specie! sedan, $535. 
’47 FL sedan, $205. 

CHRYSLER — '48 Windsor sedan, $375; 
NY sedan, $425. °47 NY sedan, $150. 
DeSOTO—’52 Fire Dome sedan, $1,125. ’51 
Custom conv., $1,000. '49 Custom sedan, 

$460. 
DODGE—’50 Coronet sedan, $800, '47 Cus- 
tom sedan, $335, $295. ‘46 Custom sedan, 


FORD—’53 Custom (8) sedan, $1,660. '51 
Custom (8) sedan att $635. ’50 De- 
luxe (6) sedan, 50. '49 Custom (8) 
sedan, $595, $560; Custom (6) sedan, 
$430; Deluxe (6) sedan, $320. 


| HUDSON—’51 Pacemaker sedan, $650, '48 
sedan, $245. 

LINCOLN—’49 sedan, $300. 

MERCURY — '51 sedan, $840. ’49 sedan, 


$470, $450, $360. 
NASH—’51 ‘Statesman sedan, $590 
OLDSMOBILE — ’51 (88) sedan, $1, 150°. 
ane (98) sedan, $685*. °46 (76) sedan, 
10. 


PLYMOUTH—’53 Cambridge sedan, $1,250. 
’52 Suburban, $1,100. '49 Special Deluxe 
sedan, 2 at $475; Deluxe sedan, $400. 

PONTIAC—’52 Chieftain (8) Catalina, $1,- 





xd ay McrTan cet 

T'LL-HAVE YOU TARRED 

AND FEATHERED AND 
OUT OF TOWN! 
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480*, ‘49 Chieftain (8) sedan, $250°, '48 
Standard (8) sedan, $475. 

STUDEBAKER — '51 Commander sedan, 
$680. °50 Champion sedan, $450, ‘47 
Champion sedan, $260. 

MISCELLANEOUS — ’'51 English Ford 
sedan, $300, 


OMAHA, NEB. 


(Cliff Soderberg Auto Auction. Auction 
every Monday, Prices are for sale of Dec. 
14.) 


(Steady on new cars, used cars firm. 


Sales increasing rapidly. Sold 68 cars 
out of 145 offerings.) 

BUICK—’50 Riviera 2-dr., $805, °47 4-dr., 
$285. 

CADILLAC — ’'51 (62) 4-dr., $1,925. ‘50 
(62) 4-dr., $1,815. 

CHEVROLET — '53 Bel Air 4-dr., $1,705; 
conv., $1,540. '52 SL Deluxe 2-dr., $1,- 
050. *51 SL Deluxe 2-dr., $850, $710. '50 
4-dr., $690. '49 Special 2- dr., $585, $550, 
oe $420. °48 club coupe, $460, $365, 

325, 

CHRYSLER — ’54 4-dr., $2,800. ‘49 NY 
4-dr., $590. 

DODGE—’54 Royal 4-dr., $2,285, $2,250. 

FORD—’53 Victoria, $1,980, $1,805; ranch 


wagon, $1,800, $i, 045. '52 Custom (8) 
2-dr., $1,145. "51 Deluxe (8) 2-dr., $645, 
$580.” *50 Custom (8) 2-dr., $690, 
$430. °49 club coupe, $470, $360. 46 
2-dr., $145. 

—— 4-dr., $555. '49 4-dr., $385, 

MERCURY — '54 Monterey coupe, $2,800. 
'53 4-dr., $2,000. °52 Monterey 4-dr., 
$1,365. '51 4-dr., $900, '49 4-dr., $405. 
NASH—’52 2-dr., $830. 

OLDSMOBILE—'52 (98) 4-dr., $1,730; 51 
(88) 4-dr., $1,175. 

PLYMOUTH — °54 Belvedere, $2,150, $1,- 
950, $1,850; Savoy, $1,750, $i, 700; 
Plaza, $1,575. *53 Cranbrook 4-dr., $1,- 
145. °'51 Cambridge coupe, $540. ‘48 
sedan, $255. 

PONTIAC — '53 Catalina, $2,095; 2-dr., 
$1,665; Chieftain 4-dr., $1,615. '49 4-dr., 
$485; coupe, $373. 

STUDEBAKER —'51 Landcruiser 4-dr., 
$745, $620. '50 Landcruiser 4-dr., $420. 


FT. WAYNE 


(Carl Marker’s Auto Auction, Sale every 
Tuesday. Prices are for sale of Dec, 15.) 
(In spite of weather, plenty of bidders 
and cars sold at steady prices in most 
cases. Sold 99 cars out of 141 offerings.) 
BUICK — ’51 Special club coupe, $1,030*. 
’47 Super conv,, $260. 
CADILLAC—’53 (62) coupe deVille, $3,- 


600* (ps). '50 (62) coupe, $1,730*; 4-dr., 
$1,115°. 
CHEVROLET—’53 Bel Air 4-dr., $1,420°. 


’52 SL Deluxe 4-dr., $1,015, $1, 000°, 
$1,055, $860. '51 SL Deluxe 4-dr., 
2-dr., "$805, $700, $695; coupe, $530. "50 
SL Deluxe 2-dr., $670; Bel Air 2-dr., 
. 49 SL Deluxe club coupe, $555; 
2-dr., $555, $425; 4-dr., $505, $470. °48 
FL 4-dr., $330; SM club coupe, $285. 
47 FL 4-dr., $180. ‘ 
DeSOTO—'52 Custom (6) 4-dr., $1,050. 
Custom (6) Sportsman, $650. 
DODGE—’52 = (6) 4-dr., $875°*. 
4-dr., $275, $205. 


FORD——'53 Custom (6) 2-dr., $1,230, °52 
Custom (8) 2-dr., $1,050%, $1,040° $1 
100*, $1,000; Main (6) 4-dr., $810. ° 
Custom (8) 4-dr., $760*, $750; oar, 
§735, $720. °50 Custom (8) 2-dr., $610, 
2 at $600, 2 at $550; conv., $700; Vic- 
toria, $575. 


HUDSON—’50 Commodore (6) 4-dr., $375. 
KAISER—’51 Deluxe 2-dr., $525. 
MERCURY — ’50 2-dr., $670. °47 4-dr., 
$200. 
NASH—’52 Ambassador Super 4-dr., $1,- 
(Continued on Page 20, Col. 5) 


WHO IS SPEEDY’S BIGGEST BOOSTER? — 


se 1 WAS TALKIN’ 


ABOUT THE CAR- 
é NOT YOUR DAUGHTER 


(al) 


The Dealer who hires him, of course. Just sample these typical Dealer comments:~ 
‘We believe SPEEDY has definitely influenced folks to think of our firm for automotive 


“SPEEDY is the best medium we have yet discovered to attract the attention of 
readers to our advertising message.’’* 


Visit SPEEDY at Booth +124 at the NADA Convention. 


Mail in coupon for full details. 


Ocoee Peter dies 


87 MADISON Aveme »- NEW YORK 16, N.Y. 
Rush details about Speedy to me! 


Is isnceniisipsiininisiitiialtaiieminilentgtatemei tienen lasted itidaeimaaanee tid tall 


iio canencanseccccisensnsnesinsninanionanenntisnaenicnanennsanansanensetiiiiiimmnentiill 


Xt 
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Dealer Reaction 
To °54 Buicks 
Elates Wiles 


FLINT.—Buick, last week, wound 
up a coast-to-coast series of meet- 
ings during which 1954 models 
were previewed by dealers and 
their sales staffs. 


Ivan L. Wiles, _general manager 


AUTOMOTIVE NEWS, DECEMBER 28, 1953 


of Buick, said dealers’ reaction to 
the 1954 line “was the most favor- 
able I ever have seen.” 

“Beginning with our field sales 
organization meeting in Flint early 
in December, and continuing 
through the dealer sessions, the re- 
ception given our 1954 Buicks has 
been overwhelmingly enthusiastic,” 
Wiles said. 

“We at the factory have been 
strongly optimistic o over sales Pros-' 5 





Car registrations by states are 


pects, and now we know that our 
dealers, having seen the new cars, 
are equally optimistic.” 

Wiles announced earlier that 
Buick was shooting for sales of at 
least half a million cars in 1954, 
which would be a substantial in- 
crease over 1953. 

After talking with dealers and 
field sales executives in the past 
two wecks, “we are more confident 
than ever that 1954 will be a great 
year,” he said. 











Rockwell Doubling 
Los Angeles Plant 


LOS ANGELES. — The Standard 
Steel Spring division of Rockwell 
Spring & Axle Co. will begin con- 
struction of an addition to its plant 
here this week that will almost 
double its manufacturing capacity, 
Harold Sloan, division manager, has 
announced, 


Rockwell’s Los Angeles plant, he 
said, now supplies cushions ard 
back springs to most of the west 
coast auto assembly plants. 


Sloan said the expansion wou'd 
provide an additional 81,000 square 
feet and would cost more than 
$600,000. The firm recently acquired 
3.6 acres adjacent to its present 
plant for the expansion. Comple- 
tion is expected by Apr. 1. 





Miscellaneous 
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released here weekly, as com- 5 a 2 5 5 © le e 
=~ by R. L. Polk representa- ° >< E = 5 ze 3 ses 2 
ives in state capitals. — | = 3 = 2 rs 2 =o | €& : 
= | oe 3 o C4 2 1 < > 16 |2 
14 States Previously 2917 17327| 300; 4744) 22371| 6310 204 2 27 808; 1027; 540; 1513 350 8 151| 73929 
Reported for November e4 cd ts 12287 435| 2863; 15585) 4574 398 iS 843 3i ‘2| 907; 1957; 613) 1847 6il 17 150} 56556 
Colorado ‘53 134 S| 2 435 824 HH 25| 381 1363 301 58) 948 227 240 1774 2 6| 8 51 53 22| 91) 19 | 2| 4207 
"52 105 58 Ei 292 676 28; 206) 800 303 83) 729 186 184 1485 6 i 17 10| 57) 87) 45| 102 44 5) 9 3337 
Connecticut ‘53; 212 141 jal S02 771 1496 1731 15} 403 2149 503 128 1456 315 | 2911 5 12 17| 5| 6 69) NY} 55) 171) 56 | 60 7114 
"52 177 162 1185 1017 36 416 1469 469 169 1075 295 343 2351 35 79 114} 10} 7 110) 198} 9i| 229 67 51} 5882 
Georgia ‘53 115 82 199 a 920 1688 24, 373) 2085 | 9 1919 221 498 3230 5 14 19} 4) | 33 31} 30; 129 12 6| 6499 
‘52 % 71 240 293 700 1099 30} 227) 1356 401 102 1551 286 394 2734 29 20 49) | | 43) 95 53) 175 4\ '| 7 5254 
Michigan "53; 586) 469) 1211} 2731 4997; 10146) 77| +1978; 12201; 2729; 436 7526| 1246) 2235; 14172) 17 52 69) | 13) 9| 322) 352) 176; 590; 119 3 22| 33045 
"52; 475) 324) 1208) 1391 3398 619! 135} 1096 7422| 1824 427 5052 a 1296 9984 105 272 377) | 11} 4 228; 775 160; 666) 145) 2 13} 23185 
Minnesota ~~ ‘53 220; 224; 325; #41178) 1947 1860 4| 586 2450 672 2278 416 3811 3 22) 25) 3 76 | 45; = -170) 35 2 8659 
52} 145] 109] 298} 329]_—aa|—1320]_~—27]_— 218] +1565] 526 i0e| 1396 307} 438/_2713|_t4|__SI|__ 65, | if a, sel |__| 5] 5812 
Nebraska ‘53 115 61 185 510| 871 1338 21 287 1646 363 67; = 1381 205 311 2327) 1| 7| 8| | | 28 47 23; = 103) 15| 2 5070 
ete ‘52 107 61 196 190) 554} 913 21 152} 1086 293 68} 1353 188 254 2156 18 43) 61) | | 33 91 20; 128) 16} | 4146 
New Jersey "53; 604; 403 rel 1857 3622; 4124} 27| +1556; 5707; 1126) 285 3308 678| 1286 6683 10| 28 38) | 13 14 230; 260 165; 431) 78 | | 54| 1729 
Seen "52 338| 266 676 694 1974| 2739 46| 750 3535 970; 358 2288 708 898 5222 85 153; 238) ! 8 18} 209| 374; 188) 417 173) 39| 12396 
New York "53; 1350) 1272) 1910) 4027; 8559 731 81; 2654 On| 2848; 705; 6979; 1726| 3063) 1532! 31 45) 76| | 19} 28; 422) 530 334 758; = 232 27 150; 36552 
"52 91 856; 2159} 2774} 6700 5779 166| 1948 7893; 3366 843 6904; 2060} 2223) 15396 184 357 541) 63) 59 432| 1083} 384) 1167 402) 6 155} 34281 
Oklahoma aa ‘53 109 86 re 1022 1730 19 401; 2150 436} 55 1754 213 357 2815 | 4 5) | | 20 54 17; ‘158 10} 7| 6258 
eure dP Bl '9| a8] 29913 838} 1490] 33] +298} |—«1821| +406} ~—«105|~—«485} +357) +430) +=—««2983) =a], ~—s13]_—S 24) S| 2} S| |S) 35] 208} S35} 2} SST 
South Dakota ‘53) 50 35 78 ia 330) 394 82 476 101 i 422 65 8 685 | 6 7| | | 9| 22 8 37| 5| | | 1579 T 
Pie ‘52; 39; ~—«39|_~——89}—«*136| ~—303| 318 12| 76 408 | 95| 25] —410|_~—_—sB 104| 695 2| a a 18} 34] oat} 1558 I y 
Tennessee ‘53 142 116 370 916 1544 2307 13 454 2774 775 91 1951 310; 600 3727 14) 8) 22) | I 47 91 x1 175} 22; | 4| 8451 be | 
; 5297} 97|__ 298] 313] 805] 1139] ~— 6] 83|_—1338] 382] 72]_—1356) 249] 385] 2444) 39) 26} 5] 3} 54] 133} 39|_—189|— 40) 4] 5121 So: 
Washington ‘53 146 141; 285 547 nig 1415 | 3 4 1754 400) 68; 1033 275 al 1923 3 15 17 | 4 12} 62 100| 55| 149 3| 38 5262 re 
eer 52} 160) —*(132|_—-263)_—«424|_~—«979|—888|_— 39 1249| 400] 94; _—«'1S9| 314) 274) 224] 27] S70) S97 | _ 9} 33} __107|_—*193|_~—60|,_—s 259) 7 35| 5319 ~=§P 
Wisconsin ‘53; 227 192 510| 1224) 2153 2576 29 a7 3142) 1169 156; 28689; 466 845 5525 3 Fo H 2 130 353) 5 324 42) 12) 11788 She 
"52 137 130 386 495 1148 1606 iz 272 1917 712 ha ane 463 708! 3803 23 | 92 3 2 114 472) 77 30) 60} | 14 8003 dur 
27 States Reported "53; 5857; 4552) 9518) 23103; 43030| 54954 23 | San 70364| 18135 tH as 14814 saat yoa| 1808 543; 2| 92) 94; 2307; 3134) 1589) 4799; 1024 38) aes 225708 Lot 
To Date for November *52| 4081; 3287) 9496) 11361) 28225) 37352 1083 47442| 14721 Sele 10003} 11715 2594 | 35 163 136} 2453} 5802; 1831) 6006) 1745 37 177021 fin« 
Year *53\1 03 108284 37300968229 1034525| 961911| 35861 | 245531 | 1243303) 410575 ris 1205299 asi 347067 saat 10322 ne 32027| 662! 6110| 2838) 60660/126613| 66336| 145328; 39391; 1418] 17224|5100449 pla 
To Date '52| 97703) 77927|212960| 368: 756799| 615713| 25073] 154090| 794876|272437| 79377| 734407|190517|231511| 1508249| 25943) 35548) 61491} 1400) 6546) 4399) 70434) 123999) 58232|135383) 35486) 3559) 14400) 3575253 che 
New Commercial Car Registrations, 21 § for November, 1953-1952 
ew Uommercial Uar Registrations - “ 
’ tates tor November, a 
RP 
a dt 
2 — 
Truck registrations by states are re- S a a Truck registrations by states are re- of 
leased here weekly, as compiled by s = a 3 2 leased here weekly, as compiled by fr 
R. as — representatives in state e : $ 3 3 R. — representatives in state M 
ae z|§ : Z 36 aT fc 
Si 
11 States Previously 53) 5| 1} 2791| | wl ty 64 4 2978, | 642; 713) | | | 14 144 §3| 184 4 8285 |'53 11 States Previously ti 
Reported for November 52) 1} 2} 29634 15} ma 1853! 4 755) 932) 2 il 263} 8276 | '52 Reported for November 
Colorado ‘53 | 292 7 {| 333 73) . + | 5 il 3 50 930 53 Colorado ] 
| 4, 1; 244 | 2 | 1} | 4 45 3 931 |" 
59 343 1 ; 05 5 2; 20 | 52 
Florida ‘53| 1} | 640) | 3| i is | 808 | 163 3 ‘| is 2 16 7 57 76 2187 |'53 Florida 
i *52| 3} 593) 1} 7\ 2 242 || 364 183 176 25 13 92 47 59 9 1819 |'52 
Kansas 53 | | | 537| | 2 3 59 | 678) | 131 129 | | | | | 31 8 17 | 1595 |'53 Kansas 
é- 52) | 495) 2 94 326} | 188 165 | | 1} 45 13 36 1367 | '52 
pean as (is {tye te fee Pe Pa oe es or 
he el i | 
Nebraska ‘53 | | 29% | | 6 ‘| 36| | 477| | | 85 136} ;| 4 1 | 2) 12 3 | 1103 |'53 Nebraska 
52 | 386) | 8 78} | 297} 2 106 130) 2 2 | 2 5} 36 9 1101 | ‘52 
New Jersey ‘53 10} | 456 | 24| 17| 144) 6| 745) | 125 172 | 48 | 1} | 27 37 x4 1889 | ‘53 New Jersey 
"52 1} 43 481 | 4) 17; = 145} 4, 4iii| 1} 16 135 | 13 | 2| 2| 37 49 2 4 1490 | '52 
North Dakota ‘53 | | 98) | | | 17| 143) | 27 55| | | | | 10 | 9| 360 | ‘53 North Dakota 
nits : a 129} | | 32| 105} | 24 72| \ | | =. } any i| 394 |'52 
South Dakota | 114) | 4| | 19 139 20 54 | 3 9 2 16 380 |°53 South Dakota 
es ‘€2 | iat, ae | 97 | ml 8 | i | | | | 2 | _367\"52 
Tennessee aI | | 839 | 5| | 128 | 73% | 146); = 130 | | | H 33| 6 17; | 1743 | ‘53 Tennessee 
Ie 52 | _ 595 | i} 2) _(17%4 346 | 154] 168 | 3 | 2} 48) — 47] —S 9 1559 | '52 
Wisconsin 7 | 1 573 | 6 "| $2 | 657 4; 107; 225) | | | 7 2 23 28) ;| 1769 | ‘53 Wisconsin 
iy = o> ae = i; 4 _—4_—its2 i} 303} 7}_—416} 201} S| 17} 62} —st8} = 40; —|_1473|'52 
21 States Re ‘53 17 S| fe 89) 78| 1427) 1| 8250) 5} 1607; 2037) 17 (as | 2| 63 356 209; 475 11} 21628 |"53 21 States Reported 
__To Date for November st 15 6967 2} 88, 45) 2077) ttf 4617) 17| 1846) 2252; so a 2| mi Hu 674] 261; 614) 48] 19811 |'52 ___To Date for November 
| | ae | | ‘nl 
Year 1771 | 290971) 31) 3015; 2206) 72281 839) 221511 316| 73532; 84698 497 6113 217| aus| 3088 ue 15520 810814 |'53 Year 
. To Date 3 | 1323 1435|227931| 233; 3025) 2461) 728 721) 151142 460 68135| ore 620) a3 210 450| 2881 rer 9792 520) 1957| 691530 | ‘52 To Date Z 





*20 Fords incorrectly credited to New Jersey have been removed from year-to-date figures. They were credited in May, 1953. 
t 25 Whites incorrectly credited to Wisconsin have been removed from year-to-date figures. They were credited in March, 1953. 





standard on Corvette, 


Current Prices on New Cars 


2 cpe., $2,145; conv., $2,301; stat. wag 
$2,288. (Hy-Drive optional at $145.80 5 on 
all models.) 


PONTIAC—Chieftain 6 Special—4-dr. sed., 


$2,026.64; 2-dr. sed., $1,968.36; 2-seat 
taxes, optional equipment or any other | $3,433; cl. cpe., $3,406.25; Newport, $3,-, lime 8—4-dr. sed., $1,858.35; 2-dr. sed.,) hardtop, $2,451.50; Sun Valley, $2,581.50; -_ Wak, $2,304; a a =: 
charges that may be passed on to the | 707.25; conv., $3,938.25. Custom I $1,809.45; cl. cpe., $1,819.50; stat. wag.,| conv., $2,609.50; stat. wag., $2,776. (Mere- | 130.53; 2-dr. sed., $2,072.28; 2-seat’ stat 
retail buyer. 4-dr. sed... $4,259.50; sim. $4,797; New- $2.206.76. Grestling g—Vietoria, $2, 120.23; O-Matie optional at § $189.77 on all models.) | wag.. $2,504. Chieftain 8 tat. 
reat 53 port, $4,560.25. Crown -dr. sed., | conv. . stat. w 4c — Super—4-dr. sed., $1,- S » . 2. 
a Special 4-dr. Deluxe sed.,| 1, be announced; lim., to be announced. | (Fordomatiec optional at sist ‘on all mod-| 995; hardtop, $1,945; Suburban, §1, Sis. <= ee oe, oe. ggg - 
Rivne pe “$2,208 43, conv’, Sa.sea17 | (PowerFlite standard on all eight-cylinder | els. ) Rambler Custom—4-di. sed., $2,175; hard- | $o. ae ae, ne hon 
Sa ee Ee Aes e506 17 Riviera | models, optional at $189 on Windsor De-| MENRY J —Corsair Four —2-dr. sed.,| top, $2,095; conv., $2,125; stat  .wag., | $2205.51; 2-dr. sed. $2,148.32; " 2-seat 
epe., $2,610.56; conv., $3,001.59; stat. ae il ee | - paced Deluxe Six — 2-dr. sed., Jo. s a ~s Saper—4-cr. sed. $2,~ stat. wag, $2,579. Star Chief 8—Deluxe 
con” $3. 354.% a daekee ae. cpe., . my 05; | $2,385.75 (B-pass., $3,281); cl. cpe., $2,.| _HUDSON—Jet—4-dr. sed., $1,858; 2-dr. | —4-dr. sed., $2,362; hardtop, $2,468, Am- $2,304; conv oo ea, “Catalinas—Chieftals 
conv., $3,505.56; stat. wag., $4,030.73; | 364; gnttt, was, $3,107.75; Fire Dome V-8 bo — i Super, _Jot—4-dr. | s0d., an ee oe, Ea Se 16 ‘Deluxe, $2,316.30; Chieftain 6 Custom, 
—4-dr. ca 673 - wi ‘ i . . ; “ * . Ambassador Cus‘ — 4-dr. tain 
ee, ee Se, SO Cee | eon. oh O58 0. Seortemnn, *go0a2-90; | 4-dr, ‘sed., $2,056.60;  2-dr. sedan, $2,- | sed., $2,595; hardtop, $2,730. (Hydra-Matic | Stictesin’ g teste, oo neuUxe,, $7201.99: 
a ea0e 50 on all othene ) motels: optional | conv.’ $3,144.25; | stat. wag., $3,381, | 045.85. Wasp—4-dr. sed., $2,256.11; 2-dr. | optional at $178.85 on all models. Custom, $2,567. ik 22 oe aaa ot 
on all others. °° ’ 40; . “7 ’ . a ustom, 
aa ) “ar, sod., $3,. | (PowerFlite optional at $189 on ail models.} | 8ed.,_ $2,209.43; cl.’ cpe.,” $2,256.11. Super | | OLDSMOBILE — Deluxe 88 — 4-ar. sed.. | $178.35 a at mean come at 
606.26; cl cpe., $3,571.33; coupe deVille, | .DODGE—Meadowbrook Six—4-dr. sed., | $413.28; cl. “eps ete Taeeet. | eae a "s24ei7t; 2dr, sede $2, | , STUDEBAKER — Champion Custom — 
904.57: * $4143.72, Series 60 Spe. | $2,024.75; cl. cpe., $1,983. Meadowbrook | $5'7o4. Pes 004." ee oe, 4-dr. sed., $1,801.11; 2-dr. sed., $1,758.07. 
$3,994.57; M; eouy., 9616872. Series 68 Spe | Fg aay, ‘sed. $2,178.78: ch pen, Ban | 82,7082, conv, $3,004.20. Hornet — 4-dr. | 395.25; hardtop, $2,673.39; conv., *2.852°99. o_o pom ey 
pass. Ag $5,604. 34; lim., $5,817.73. Eldo- 154.25. Coronet Six—4-dr. sed., $2,136; cl. esd, SaaaT Tis coe Shae te due. Chassis 9 oe sed. $2,785.84; ib ae 2-dr.  sed., oenar 875.18; 5- -pass.. cpe., $1,- 
fado—conv., $7,750. (Hy@ra-Matic stand- | CP@., $2,109; 2-dr. stat. wag., $2,228.50; | Matic optional at $178.03 on all models in| car, $0,715. (Hydra-Matic standard on | 972.93; stat. wag., $2,187.23, Champion 
ard on all models. ) 4-dr. 2-seat’ stat. wag., $2,719.25; 4-dr. Jet category. Borg-Warner automatic | Fiesta, optional at $178.35 on all other | Besal—4-dr. sed., $2,026.29; 2-dr. sed., 
CRRVROLET — Ono-Witty — 4-0. 200., | See SEs ag ST Oo. ws transmission optional at $178.03 on all | models.) $1,983.29; 5-pass. ‘cpe., $2,080.04; hardtop, 
$1,680; 2-dr. sed., $1,623; utility sed., $1,- | $2,223; spt. epe., $2,380.25; conv., $2,- | °tRer models.) PACKARD-—Clpper—4-dr. sed., $2,508; | $2,241,205, stat. wag, §2.206.53, om. 
539; 6-pass. stat. wag., $2,020. Two-Ten | 513.75; 2-dr. stat. wag., $2,517; 4dr. 3-| KAISER — Carolina — 4-dr. sed., $2,-| 2-dr. sed., $2,544; Sportster hardtop, $2,- | under Deluay > S-dr. sed., $2,179.13; 
—4-dr. sed., $1,771; 2-dr., sed., $1,717; | seat stat. wag., $2,960.25; 4-dr, 3-seat | 372.69; 2-dr. sed., $2,312.56. Deluxe—4-dr. | 805. Deluxe—4-dr. sed., $2,745; | 3.07,, 5°. $2.3 52.447 88. Cocmtananr 
el. ¢ $1,782; 6-pass. stat. wag., $2,- | stat. wag., $3,031.25. Royal V-8—4-dr. | Sed., $2,512.79; club sed., $2,459; = 2-dr. sed., $2,691. Packard—Cavalier 4-dr. oa B. 
ei * | a0. '. sed., $3,244; Mayfal: hard 3,278; Regal—4-dr. sed., $2,287. 23; 5-pass, cpe., 
133. Air—4-dr. sed., $1,884; 2-dr. sed., | sed.. $2,373.75: cl. cpe., $2,349; spt. cpe., | Traveler, $2,618.55. Manhattan—4-dr. sed., Sema top, $ $2,340.98 ; hardtop, $2,502.23; 
$1,830; hardtop, $2,061; conv., $2,185; | $2,503; conv., $2,632. (Gyro-Maite optional | $2,049.63; club sed. $2,596.76. Dragon— eur, S548; Fotis 4dr. sed., $3,740; "555.98; Land Cruiser 4-dr. sed., $2. 
pass. stat. wag., $2,283. at $130.10 on Meadowbrook Six and V-8. $3, (Hydra-Matie standard on Drag- 531; executive 'sed.. $6,900; corporation 438.28. (Automatic Drive optional at $216 


523. (Powerglide 
optional at $178.35 on all other models. ) 
CHR Deluxe—4-dr. sed., 


optional at $189 on all other 
models except Coronet Six station wagons.) 


FO jainline 6—4-dr. sed., $1,690.47; 


on, optional at $178.55 on other models.) 
LINCOLN—Lincoln — 4-dr. sed., ess 
hardtop cpe., $3,625. Lincoln Capri—4-dr. 


im., $7,100. (Ultramatic standard on Pa- 
trician and formal sed., optional at $199 
on all other modeis.) 


on Champion, $226.50 on Commander.) 


rae ae Lark — 4-dr. sed., $1,- 
727.15; 2-dr. , $1,640.99. Aero Falcon— 


YSLER—Windsor RD—M 

$2,562 (8-pass., $3,492.25); cl. cpe., $2,- | 2-dr. sed., $1,641.59; bus. cpe., $1,537.23; | 8¢4., $3,711; hardtop cpe., $3,869; conv., | "PLYMOUTH — Plaza 4-d 4-dr. 792. 
540.50; Nowgert, $2,830.75; conv., §3,-| stat. wag., $2,018.90. Oustomline @—4-ar. | $4,030.50. (Hydra - Matic standard on ali | sed., $1,727.25; dus. a $1750; Aero fed. fsb: $2,038 82; Pari) a 
wr gg By stat. $3,321. New Yorker— | sed.. $1,782.69; 2-dr. sed., $1,733.79; cl, | Models.) stat. wag., $2,064. Savoy—4-dr. sed., $1,- | $1,963.50. Aero Eagie—Hardtop cpe., $2,- 


— $3,228.75 (8-pass., $4,368); cl. 


eae. $1,743.29. Mainline ‘8 — 4-dr. sed., 


MERCURY — Custom — 4-dr. sed., $2,- 


872.50; cl.’ sed., $1,835; cl. cpe., $1,842.50; 


‘ 157.18. Station wagons — 4-cyl., “fi.863.70 
$3.32" Newport, $3,503; stat. wag., 66.09; 2-dr. sed., $1,717.20; bus. cpe., | 250.50; 2-dr, sed., $2,193.50; sport cpe., 064 ; 220; wag., | (four-wheel drive, 6-cyL, $1,- 
$2.034-25. New Yorker See: ae sed., "418.83; stat. wag., $2,095.07. Oustom- | $2,315. Menterey —4-dr. sed., $2,332.50: spt, ope, $3,064; conv., § : a ae: $49.23, Pes .. & 
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As States Battle Smog... 


Air Pollution Problem 


Tossed to Legislators 


Ne pollution control will be 
raised as a legislative issue in 
several states during 1954, as well 
as continuing to be a major prob- 
lem at the municipal and county 
levels, reports indicate. 

Proposed New Jersey legisla- 
tion would establish air pollution 
control commissions in each of 
the 21 counties, It also calls for 
a state air pollution control direc- 
tor who would work with county 
commissions in setting up an air 
pollution code. 

New Jersey industry has indi- 
cated it will oppose the proposed 
legislation on the ground that the 
problem should be worked out 
through cooperation rather than 
new laws. Industrial spokesmen 
warn that imposition of more legal 
controls might impede efforts to 
attract new industries to New Jer- 
sey. 

Proposals probably will again be 
introduced in the New York Legis- 
lature to provide for state control 
of air pollution, One such measure 
was unsuccessfully introduced ‘in 
the 1953 Legislature. 

s + * 

at HAS not yet been indicated 

whether stronger legislation will 
be sought in Kentucky to eliminate 
some weaknesses in the state’s 
present air pollution control law. 
Shortcomings were brought out 
during a September court trial in 
Louisville which resulted in a jury 
finding a National Carbide Co. 
plant not guilty of pollution 
charges. 

A bill already filed for consider- 
ation by the 1954 Massachusetts 
Legislature would direct the State 
Public Health Department to con- 
duct a study of ways to eliminate 
offensive odors, fumes and gases 
from industrial activities. A 1953 
Massachusetts measure provided 
for an air pollution study by the 
State Department of Public Utili- 
ties. 


Interim committees to study air 
pollution control were created by 
1953 legislative action in California 
and Illinois, with their recom- 
mendations expected to be prepared 
for consideration in 1955, 


A bill proposing a state commis- 
sion to curb air pollution may be 
introduced in the 1954 session of 
the Michigan Legislature. Such a 
measure failed of enactment in 
1953. 


In New York City, where pro- 
posed stronger municipal regula- 
tions to curb air pollution are cur- 
rently under consideration, the City 
Department of Air Pollution Con- 
trol reports that “enforcement 
figures” against violators during 





the past year “show tremendous 


improvement.” 
* + 

— Maricopa County Board of 
Health, Phoenix, Ariz. has 

adopted a new smoke regulation, 

prescribing conditions under which 

trash and vegetation may be 

burned. 

In the Los Angeles area, the 
Southern California Air Pollution 
Foundation has been formed as a 
nonprofit group to back smog re- 
lief measures and research. The 


Spokane Dealers 
Elect Utter as 
1954 President 


SPOKANE. — The Spokane New 
Car Dealers Assn. last week elected 
Fred B. Utter, Utter Motor Co. 
(Cadillac), president for 1954. 

Utter succeeds Donald D. Majer, 
Ernie Majer, Inc. (Ford). 

Attorney Richard W. Axtell was 
reelected secretary-treasurer and 


Clay S. Bleck was named vice-| 


president. 

The Spokane association will be 
represented on the Washington 
State new Car Dealers Assn. board 
of directors by N. Roy Rofinot, 
Harms-Rofinot Chevrolet. 

The 1954 officers were elected by 
the local board—Charles Sandifur, 
John D. Moore, George R. Jones, 
Majer, Utter and Bleck. 


foundation contemplates a long- 
range program, details of which 
have not been revealed. 


Denver air pollution control 
officials estimate that residents and 
business firms there have spent 
more than $750,000 during the last 
year to curb air contaminants. The 
city is now seeking to curb rail- 
road smoke. 


Indianapolis plans a comprehen- 
sive study of air pollution and 
hopes to obtain statistics on the 
volume, contents and consequences 
of smoke in the city. 

+ am +. 


N REPORTING that the smoke 

situation in Portland, Me., hasn’t 
improved noticeably since a year 
ago, Warren McDonald, secretary 
of the City’s Advisory Board on 
Smoke Control, blamed “about a 
dozen establishments” for most of 
the smoke problem. 


Baltimore City Health Commis- 
| sioner Huntington Williams re- 
| ports that industrial and 
| chemical plants there are con- 
| tinuing to spend large sums of 

money in a cooperative effort to 
| control smog. 


The chairman and three other 
members of a seven-member com- 
| mittee created in Portland, Ore., 
|in 1948 to study the city’s air pol- 
|lution problem and draft a correc- 
tive ordinance resigned early in 
November because of their charge 
that Mayor Fred L. Peterson’s ad- 
| ministration has no desire to insti- 
tute a smoke abatement program. 


An ordinance drafted by the com- 
mittee, while still under considera- 
tion by the city, apparently faces 
a doubtful future. 


Efforts to curb air pollution from 
four packing houses in Houston 
have been announced as the first 
aim of Harris County (Tex.) 
Stream and Air Pollution Authority. 





4 Simple Rules Aid Sales, 
Florida U. C. Dealers Told 


(Continued from Page 6) 


duce output to manageable pro-|terson, L. A. Wiggins, E. R. Par- 


portions,” Downing concluded. 

In addition to Downing, Presi- 
dent R. W. Workman, of Lubbock, 
Tex., and Vice-President Herbert 
Herndon, of Tampa, were on hand 
to represent the national organi- 
zation. 

Stacy Rowell was _ reelected 
president of the Florida organi- 
zation, and Mike Trabulsy, secre- 
tary-treasurer. Both are from 
Miami. Wendell Jarrard, of 
Pensacola, was elected vice-presi- 
dent. The following directors 
were named: 

Miami District—Trabulsy, Rowell, 
L. P. Evans, Charles Grentner, 
Barney Barnett, Oscar Molho and 
Dick McMahon, Miami; Jim Rich 
and George Mortimer, Fort Lauder- 
dale; Tom Fletcher and Lindsay 
Lowell, West Palm Beach. 


JACKSONVILLE District—W. B. Pat- 





Hot Rod Wins Maremont Trophy— 


Mal Hooper (right), Glendale, Calif., is congratulated by Arnold Maremont, presi- 


dent of Maremont Automotive Products, Inc., on his showing in the National Speed 
Trials in Bonneville, Utah. The streamlined hot rod was clocked at 231 miles per hour. 
The Maremont trophy is an annual award for engineering achievement. Maremont 
says he believes that the “hot rodder of today is the automotive engineer of 
tomorrow." Also shown are Roy Rogers, western movie star, and Kathleen Hughes, 
screen actress. 


rish, J. C. Carter jr., and Gene 
Robinson, all of Jacksonville. 

Or.taNnpbo District — F. J. Vann, 
Harley Wadsworth and Dick Ben- 
nett, Orlando; W. J. Rodgers, 
Ocala; and Dick Leis, Lakeland. 

Tampa District—J. E. Mims, W. 
K. Roberts, Hubert Hawke and 
Lonnie Day, Tampa; Sam Hicks 
jr, and Dick MHornbuckle, St. 
Petersburg; W. D. Brown, Clear- 
water, and Bill Sharpton, Plant 
City. 

West Forwa District — Wendell 
Jarrard, Pensacola. 

The convention directed Hern- 
don, as vice president represent- 
ing the Florida area, to urge his 

board to name Miami as the site 
for the national convention to be 
held in October, 1954, 

Arch Livingston, former state 
motor vehicle commissioner, had 
charge of the business sessions as 
executive secretary, a post to 
which he was reelected. State 
Motor Vehicle Commissioner E. V. 
Fisher was a guest of the con- 
vention. 

During a social evening Trabulsy 
presented checks for $200 each to 
the Miami Lend-a-Hand Christmas 
fund, the Variety Children’s Hospi- 
tal and the Haven School in behalf 
of the cerebral palsy drive. 


Fourth Parts Firm 
In Year Bought 
Out by Maremont 


CHICAGU.— Maremont Auto- 
motive Products, Inc., Chicago, has 
purchased the entire outstanding 
common stock of Pratt Industries, 
Inc., New York, according to How- 
ard E. Wolfson, chairman of the 
board, and Arnold H. Maremont, 
president of the Chicago firm. 

The 53-year-old exhaust system 
parts manufacturing company will 
operate as a division of Maremont, 
with plant facilities transferred to 
Harvey, Ill, from Frankfurt, N. Y. 

This is the fourth 1953 acquisi- 
tion by Maremont. In March, the 
company purchased Accurate Parts 
Mfg. Co. and the Replacement Unit 
Companies, each of which manu- 
factures or remanufactures a com- 
plete clutch line. 


Keyes Shifted by Anthony 


Willard Scott, resident manager 
of Earle C. Anthony, Inc., San Fran- 
cisco Packard distributors, has an- 
nounced the appointment of Gor- 
don Keyes as manager of the car 
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distribution department for the An- 
thony organization. Keyes, previ- 
ous to his new appointment, was 
district manager for the Packard 
distributors in the Northern Cali- 


fornia area. 
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Nash's Herman— 


This cartoon character, named Herman, 
is featured on Nash's television spots. The 
“happy little salesman" emphasizes, by 
animation and voice, features in the new 
Nash line. Prepared by Geyer Advertis- 
ing, Inc., the TV spots are available to 
dealers for use in their areas. 


William Ullman, tops among Washington 
automotive newsmen, reports each week 
on news affecting the auto industry in 
Automotive Washington, 
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Affecting Factories and Dealers... 
Auto Advertising 


By Marty Whitmyer 
Staff Writer 


Malcolm Muir, president of News- 
week magazine, has been named 
chairman of the committee of busi- 
ness and advertising executives 
which will plan Brand Names Day 
—1954, 

The announcement was made 
by James Hill jr., president of 
Sterling Drug, Inc., and chairman 
of the executive committee of 
Brand Names Foundation, Inc. 
The foundation’s annual confer- 
ence on brand and advertising 
themes is scheduled for Wednes- 
day, Apr. 28, at the Waldorf-As- 
toria Hotel in New York City. 
The highlight of the Brand 

Names Day—1954 dinner, according 
to Hill, will be the presentation of 
the foundation’s Brand Name Re- 
tailer - of - the - Year awards to 125 
merchants in 25 categories of re- 
tailing. More than 1,700 executives 
representing manufacturing, adver- 


| tising and distribution are expected 
to attend. 
af *. > 


Kaiser’s Dam Sorry 


Citizens of Boulder City, Nev., 
and Boulder, Colo., chuckled last 
week over special newspaper ads 
placed by Kaiser to apologize for 
a slip in a recent magazine ad 
which inadvertently located 
Hoover (Boulder) Dam in Colo- 
rado. 

The dam actually is on the 
Arizona- Nevada border, near 
Boulder City. 

The erroneous ad, headed “10,- 
000 mile tour astonishes Lowell 
Thomas” and featuring a tour of 
six-Kaiser industries, appeared in 
12 national magazines. 

Last week, Kaiser ran news- 
paper ads in the two cities, con- 
cerned, headed: “We’re sorry, Mr. 
Boulder Postmaster!” (Colorado) 
and “We’re sorry, Boulder City” 
(Nevada). 

With good-natured apologies 


For Your Fholecion - 


WE TRY (75/000) TIMES 
TO BURST THEM ! 


@ Twelve times a minute—hour after hour 
for over four solid days without rest—these 
hydraulic hoses in the Saginaw Research 
Laboratory quiver under the terrific shock 
impulse of oil at almost twice the pressure 
the hoses are ever subjected to in the Sagi- 
naw Power Steering system. After a mini- 
mum of 75,000 cycles—equal to years of 
normal service—they’re still going strong! 
Similar accelerated wear tests, both on 
specially designed equipment in our labora- 
tory and on cars at the General Motors 
Proving Ground, constantly double-check 
the ample margin of safety we engineer into 
every part of every Saginaw Power Steering 
unit. That’s why you can be so certain 
Saginaw Power Steering is thoroughly de- 
pendable. It is built by experts who specialize 
in steering gears—in fact, we produce more 
Power Steering units than all other makers 
put together. You're always sure with 
Saginaw—the name that stands for safety 


in Power Steering! 


—but 
Saginaw 
Power 
Steering’s 


for the error—and a brief com- 
mercial for the Kaiser car—the 
ads admitted that even though 
Kaiser had handled some big 
jobs, moving Hoover Dam from 
Nevada to Colorado “is a pretty 


hefty order, even for us.” 
* - * 


L-M Dealers Renew Pact 


The Lincoln-Mercury Dealers’ 
Assn., of New York, through Ken- 
yon & Eckhardt, has renewed its 
contract for the 11 p.m. news on 
WCBS radio for 52 weeks. 

The association also has ordered 
participations six times a week in 
the “Jack Sterling Show,” heard at 
5:30-7:45 a.m., EST, Monday thru 
Saturday; five times a week in the 
“Beb Haymes Show,” 8:15-9 a.m., 
EST, Monday thru Saturday, and 
five times a week in the “John 
Henry Faulk Show,” 5:05-5:55 p.m., 
EST, Monday thru Friday, for a 
six-week period beginning Jan. 4. 

+ * * 


Ford Rescues the Editors 


Ford division’s news bureau has 
finally lifted the clouds of con- 
fusion from the eyes of perplexed 
editors. 

On the back of this year’s pro- 
motion folders for the 1954 models, 
the bureau has pictured all the 
division’s lines in column form— 


hydraulic 
hoses 

defy 
1200-pound- 
per-square- 
inch 

shock 
impulses! 
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SAGINAW STEERING GEAR DIVISION, GENERAL MOTORS CORPORATION, SAGINAW, 


MICHIGAN 


— 


Mainline in Column 1; Customlixe 
in Column 2, and Crestline in Col- 
umn 3. 

This, we hope will enable us to 
differentiate more easily betwecn 
the three lines. ak 

o 


Rootes Names Ad Agency 


Rootes Motors, Ltd., Toronto, has 
appointed Erwin, Wasey of Can- 
ada, Ltd., Toronto, to handle all 
Canadian advertising. The agency 
also has been appointed to handle 
advertising for Sunbeam and Sun- 
beam-Talbot cars at London and 
Paris. 


* *. *~ 
Dodge Names Minor Ad Chief 

Appointment of Jack W. Minor 
to fill the post of director of adver- 
tising and merchandising for 
Dodge was an- 
nounced last 
week by R. C. 
Somerville, Dodge 
Sales vice - presi- 
dent. 

For the last 
18 months, 
Minor has been 
vice - president 
in charge of 
the Dodge car 
account for 
Grant Adver- 
tising, Inc. 

In filling the position, vacant 
since last March, Somerville an- 
nounced that Minor would be re- 
sponsible for all advertising, mer- 
chandising, public relations and 
sales promotion on new and used 
cars, as well as supervision of 
shows and exhibits. 


J. W. Minor 


Auctions 


(Continued from Page 17) 


080. °’51 Ambassador 4-dr., $550. ‘50 
| Ambassador 4-dr., $385. 49 (600) se- 
Ganet, $300. 
OLDSMOBILE — '53 Super (88) Holiday 
| 2-dr., $2,035; (88) club coupe, $2,000*. 
| °52 (98) 4-dr., $1,520*. ’51 Super (88) 
| 4-dr., $1,155*. ’50 (88) 4-dr., $745*; 
| (98) 4-dr., $875*. 
PACKARD—’48 Custom club sedan, $175. 
| PLYMOUTH — '52 Suburban, $1,045. ’51 
| Cranbrook 4-dr., $515, °50 Special De- 
luxe 4-dr., $560, 49 Deluxe 2-dr., $315. 
"46 Special Deluxe 4-dr., $170. = 
PONTIAC—’53 (8) 2-dr., $1,950. '52 (8) 
| 2-dr., $1,280; Catalina, $1,395*. '51 (8) 
4-dr., $295*, $870*, $775*; 2-dr., $810, 
$735; (6) 2-dr., $840; Catalina, $1,000. 
"50 (6) sedan coupe, $545; (8) conv., 
$550*. °49 (S) 2-dr., $620*, $475; 4-dr., 
| $575*; coupe, $470. '46 (8) club coupe, 


$195. 
STUDEBAKER —/51 Commander 4- dr., 
| $425, $365; Champion Star Light coupe, 
$510. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Dec. 11.) 
BUICK—’52 RM Riviera, $1,350*. ’51 RM 
' conv., $945*, $865*; Special sedan, $1,- 

| 010*; RM sedan, $1,010. '50 RM sedan, 
$785*, $755*, $575*; Super Riviera, $795. 

’49 RM sedan, $490*. 

CADILLAC—’52 (62) coupe, $2,815*. ’51 

| (62) sedan, $2,210*, $2,035*. °50 (€2) 

sedan, $1,900*, $1,700*, $1,690*. '49 (62) 

sedan, $£40*. 

CHEVROLET —’'53 (210) sedan, $1,355; 
Bel Air sport coupe, $1,800. '52 SL De- 
luxe sedan, $950, $905. '51 SL Deluxe 
sedan, $825*, $765, $755, $745, 2 at 
$735*. '50 SL sedan, $450; Deluxe $570, - 
$565, 2 at $525, $510, $430; Bel Air, 
$725, $700. 

CHRYSLER—’52 Imperial sedan, $1,390*; 
Saratoga, 1,245*. °48 Windsor sedan, 
$200. ’°47 Windsor sedan, $210. 

DeSOTO—’52 Fire Dome (8) sport coupe, 
$1,345* (ps). '49 Custom sedan, $560*. 
’47 Custom sedan, $120. 

DODGE—’54 Royal (8) sedan, $2,300*. ‘51 

| Meadowbrook sedan, $760. °49 Coronet 

| sedan, $445, $375*. ’46 Custom sedan, 
| $160, $150. 

FORD—'53 Custom (8) sedan, $1,315. ’52 
Custom (8) sedan, $995*; Main (8) $890. 
’51 Custom (8) sedan, $840, $740*; Vic- 

| toria, $900, $875*. "50 Custom (6) sedan, 

| $465; (8) $565, $475. °48 sedan, $135*. 

’47 sedan, $100. 

HUDSON—’50 Pacemaker sedan, $275. ‘49 

| Commodore (8) sedan, $215*. 

MERCURY—’52 sedan, $1,250*. '51 sedan, 

| $770*. '50 sedan, $345*. '49 sedan, $360*, 
$320*. 

| NASH —’52 Rambler club coupe, $855*; 

| Ambassador, $1,190*. '49 (600) sedan, 


$260. 

| OLDSMOBILE — '53 (88) sedan, $2,385*, 
$2,240*. ’51 (98) sedan, $1,050*. '49 (88) 
sedan, $480*, $410°. ‘47 (78) sedan, 
115. 

PEYMOUTH—'52 Cranbrook sedan, $880. 
*51 Cranbrook sedan, $630. ‘50 Specia! 
Deluxe sedan, $490, $485. °49 Speciai 
Deluxe sedan, $410. 

PONTIAC — ’52 Chieftain (8) sedan, $1,- 

| 325%, $1,240*, $1,185*, °51 Chieftain (8) 
sedan, $1,010*, $970*, $910*, 2 at $880. 
50 SL (6) sedan, $650. °49 (8) sedan 
$385*. 

STUDEBAKER — '52. Champion sedan 
$800*; Starliner, $1,115*. ’°51 Commander 
sedan, $705*, $650*. '50 Champion sedan 


$365. 
WILLYS—’52 Aero Wing sedan, $600*. '50 
station wagon, $500*. 


— Auctions in Brief— 


FARGO, N. D. 

(Tri-State Auction Co. Sale of Dec. 17. 
Sub-zero weather and icy roads hindered 
| sale. More demand for clean cars. Sold 35 
| cars out of 66 offerings.) 


LOS ANGELES 
(Los Angeles Auto Auction. Sale of Dec. 
10 and 15. Volume of units remains con- 
sistant, Prices continue to decline slightly 
| each week, Sold 319 cars out of 663 offer- 
ings. ) . 
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A*ter the Holidays... 


Dealers Expect Improved Sales — 


(Continued from Page 1) 
dealers, who reported relatively 
small turnouts for their introduc- 
tion of 54 models. 

Most said they felt that the 
1954 introduction came at the 
wrong time—that people obsessed 
with Christmas shopping couldn’t 
find the time to look over new 
models. 

Several, however, reported that 
orders written for ’54s would push 
December above November in both 
volume and profit, The trend toward 
shorter deals is continuing, they 
say, and is expected to grow even 
more pronounced. 

One promising note was sounded 
by a dealer who said the public had 
lost interest in “crazy” offers. 

* * * 


H= ALSO reported thata 
strengthening market was ena- 
bling him to cut back allowances 
for tradeins, This, in turn, he said, 
made the tradeins easier to turn 
over, since they could be marketed 
at a lower price. 

Dealers with new models to of- 
fer are cheerful 
Mercury, with its “glasstop” Sun 
Valley, and Pontiac, with its Star 
Chief, have real customer lures, 
dealers in these lines declare. 

One Pontiac dealer said his pre- 
Christmas introduction of ’54s 
would doubtless have been a flop if 
it hadn’t been for the Star Chief. 

“We clocked more than 1,000 visi- 
tors in the showroom on introduc- 
tion day,” he said. “We credit the 
Star Chief for interrupting the 


Scheefe Is Chosen 
As President of 
Minneapolis Assn. 


MINNEAPOLIS. — John Scheefe, 
of Swanberg & Scheefe (Buick), 
was elected president of the Min- 
neapolis Automobile Dealers Assn. 
at its annual meeting here. He suc- 
ceeds E. G. Taylor, of Studebaker 
Sales, Inc. 

Other officers elected were Sid- 
ney Kline, of Holt Motor Co. 
(Chrysler - Plymouth), vice - presi- 
dent, and Manny Anderson, of An- 
derson Motor Co. (Dodge - Plym- 
outh), secretary-treasurer. 

Named to the board of directors, 
in addition to the three officers, 
were S. E. Clevenger, of Minneapo- 
lis Nash, Inc.; Rudy Luther, of 
Hansford Pontiac Co.; Les Malker- 
son, of Malkerson Sales, Inc. (Olds- 
mobile, and F. W. Mitchell, of Mo- 
tor Sales, Inc. (Lincoln-Mercury). 

E. G. Taylor, past president, was 
presented with a set of golf clubs. 
Leo B. Faricy is general manager 
of the association. 


POSITIVE REAR DOOR 


SAFETY LOCKS 


REMOVE 

HANDLE— >) 
INSTALL SAFETY 

poor tock & 


100% EFFECTIVE—Cannot Fail 

wickly Installed or Removed. Re- 
places Inside Door Handle. Rear Doors 
are Always Locked From Inside, but 
can be cones from outside as usual. 
No Mechanical Changes To Make. 
Handle can be replaced i 

icate rts to Break d 
Failure. Mounted on Attractive Dis- 
play Card. 
This New Design HOUSER’S 
SAFETY DOOR LOCK No. 302 and 
No. 304 will fit more than 95% 
cars built in U. S. A. 
IMMEDIATE DELIVERY 

If your jobber cannot furnish order 
direct. Write Sedey for free catalog of 
over 200 HOUSER service items. 


Eagr. & Mfg. Co 
a 






100 Feet of 54-12”x 18” Pennants 

All-Weather Durafilm Only $6.00 

Money refunded if not satisfied. 
MYRLO COMPANY 

2168 W. 25th Cleveland 13, Ohie 





Christmas shopping. At least, that’s 
what they all wanted to see.” 
. *. ad 


L.,, dealers, too, report 
the door-slammers converging 
on the Sun Valley. The car, they 
say, has stirred more interest than 
any other postwar car they have 
had 


While special models bring in 
the “shoppers,” these dealers say, 
the average buyer is reluctant to 
buy anything a bit different. But 
once pulled in by the special, he 
often makes a deal for the tradi- 
tional four-door or club coupe, 

“We win any way you look at 
it,” one said. 

The overall condition in Detroit 
new-car showrooms appears to be 
this: A lower volume of traffic, but 
a higher percentage of buyers with 
their minds definitely made up. 

+ * * 


EPORTS from wholesale used- 

car auctions indicate a steady 
demand, with increased competition 
for particularly slick jobs, although 
the overall index shows the aver- 
age price is down again. 

Bidders are plentiful and show 
no fear about going after the 
Pieces they really want, most auc- 
tion operators say. 

Automotive News’ index of the 
overall average wholesale price last 
week showed a $12 decline for the 
second week in a row. This brought 
the average price to a new postwar 
low of $710. 

The sharpest loss again was suf- 
fered by 1953 models, which fell $38 
to an average of $1,833. The best 
showing was made by 1946 models, 
which managed to hold at the same 
price registered a week earlier. 

7 * * 
THER losses for the week were: 
49s, down $19; ’52s, down $14; 
’47s, down $9; 50s, down $8; ’51s, 
down $6, and ’48s, down $2. 

The price spread between model 
years, after last week’s adjust- 
ments, was as follows (price 
spread of previous week in paren- 
theses): °53 to °52, $713 ($737); 
"52 to °51, $288 ($296); ’51 to ’50, 
$198 ($191); °50 to ’49, $179 ($168); 
"49 to °48, $141 ($158); °48 to ’47, 
$57 ($50), and ’47 to ’46, $44 ($53). 

Market samplings of last week 
showed: 

Akron new-car sales for the week 
totaled 297, compared with 306 for 
the previous week and 332 the week 
before that. Used-car sales were 531, 


Since End of 


FORO. — (UTPS) — Auto pro- 
duction here is enjoying its 
greatest boom since the end of the 
war, according to Diamond, one of 
the leading Japanese economic 
magazines. 

October output broke pro- 
duction records in two classes. 
Regular-sized autos reached a 
capacity output of 3,070 units 
while midget cars scored 1,778 
units. 

These were the production figures 
from the three most prominent auto 
manufacturers in Japan - Toyota, 
Nissan and Obta.. 

e 


Output by Months 


(pees - aE cars pro- 
duced during the past seven 
months are as follows: October, 3,- 
050; September, 2,092; August, 1,- 
764; July, 1,117; June, 1,917; May, 
2,380, and April, 2,545. 

Sales of midget autos are re- 


Kellam Retains 
Ft. Worth Post 


FORT WORTH, Tex. — Kenneth 
Kellam, partner and general sales 
manager of Texas Motors here, 
has been re-elected president of the 
New Car Dealers Assn. of Fort 
Worth. 

Other officers named were C. N. 
Davis jr., first vice-president; Dick 
Burke, second vice-president, and 
Tom Mastin jr., secretary-treasurer. 

Directors for 1954 are Carl 
Aldenhoven, Ernest Allen jr., W. T. 
Ryan and Elmo Webb. 





Auto News from Japan 
Production Rides Crest of Biggest Boom 


compared with 577 in the previous 
week and 506 two weeks ago. 

New-car sales in Columbus, O., 
for the first 15 days of December 
totaled 882, compared with 826 for 
the first half of November. 


In Tacoma, Wash., used-car sales 
were 367 for a seven-day period, the 
poorest weekly showing in a month 
and a half. 

Compared with October, Novem- 
ber totals were down in Baltimore 
and Cincinnati. 

* * + 

N THE national battle for No. 1 

sales position, Ford outdistanced 
Chevrolet in the 27 states reporting 
so far for November. 

Chevrolet, with the factory 
winding up production of ’53s and 
the dealers cleaning up their in- 
ventories, sold 52,599 cars in the 
month to date, while Ford sold 
54,954. 

For the year, however, Ford still 
trails with 961,911 sales to Chevro- 
let’s 1,205,299. 

In 1953 to date, Ford has sold 
79.80 percent as many cars as Chev- 
rolet. Last month, Ford’s compara- 
tive percentage was 95.16. For the 
partial tab of November, Ford’s 
comparative percentage is 104.47. 


Chrysler Appoints 
Piot to Parts Post 


DETROIT. — Lester W. Piot jr. 
has been appointed advertising and 
sales promotion manager of Chrys- 
ler Corp. parts 
division, it was 
announced last 
week by John O. 
Huse, sales man- 
ager of the divi- 
sion. 

Piot joined 
Chrysler in 1941. 
He served in vari- 
ous positions with 
_ the parts division 

co until 1948 when 
L. W. Piot ir. he enlisted in the 
Army. Following the War he was 
placed on special assignment at 
the Chrysler Conference of Busi- 
ness Management and served as 
district parts representative in the 
Detroit region from 1946 until late 
in 1948. He was then appointed to 
the staff of the sales manager. 

In 1951 Piot was appointed sales 
promotion manager. 


World War II 


ported running at a brisk pace. 
Assembly of Renault and Aus- 
tin is also being speeded up. 
Isuzu started to assemble Hill- 
man cars in Japan recently, and 
already plans have been dis- 
closed for an increased output. 
Hino Diesel Mfg. Co. has upped 
its production totals immensely in 
the last few months. For example, 
in the April-September period, the 
Hino firm sold 289 six-wheeled cars 
to the National Security Forces 
(Japan’s new army) and a total of 
757 four-wheeled ordinary vehicles 
to the general public. 
es a * 


Hino Spurts Ahead 


DDED to this, 375 Renaults have 
been assembled in the Hino 
factories. Together with the sales 
of engines and automobile parts 
and accessories, total Hino sales 
for that seven-month period soared 
to 3,150,000,000 yen, an increase of 
73 percent, compared with sales for 
the previous seven-month term. 
Profits for the September term 
netted 251 million yen, an advance 
of - percent over the preceding 


Hino intends to augment pro- 
duction from 174 cars a month 
(as of October) to 200 cars a 
month during the next seven- 
month term. Hino also reports 
that it is carrying out expansion 
of factory facilities. 

The production of Renault cars 

is scheduled to be boosted to 200 


J.| cars a month from the first of next 


year. By 1959, Hino aims to com- 
plete 1,000 vehicles each month. 









AAA Certifies Dodge Stock-Car Records— 


At a meeting in Detroit, the American Automobile Assn. contest board certified 
196 stock-car records established by the 1954 Dodge at the Bonneville Salt Flats in 
Utah. Col. A. E. Herrington (center), chairman of the contest board, presents the cer- 
tificates to W. C. Newberg, Dodge president, while Jim Lamb, secretary of the contest 


board, looks on. 





Orchids to Joe Citizen 


U. S. Consumer Called Best Credit Manager 
Of All by C. I. T. President 


NEW YORK. — The American 
consumer proved again in 1953 to 
be “the best credit manager in 
the world,” Arthur O. Dietz, presi- 
dent of C.LT. Financial Corp. said 
last week. 


Dietz based his assertion pri- 
marily on the enormous volume 
of personal savings, the low per- 
centage of delinquencies on in- 
stallment purchases, and the 
value of assets accumulated by 
American families. 


“About half the consumers in the 
U. S. have savings equal to at least 
one year’s income,” he said. “Total 
personal savings amount to more 
than $200 billion and the figure is 
growing at the rate of $17 billion 
a year. 

“Four out of every 10 consumers 
have no debt at all and only 29 
percent of them owe as much as 
$1,000,” Dietz said. “Most of those 
who do owe money, such as 
personal debt or debt on home, 
farm or real estate, are consumers 
with income of $4,000 to $7,500—the 
stable middle-income group of wage 
earners and salaried workers.” 


Dietz said that delinquencies in 
C.LT.’s automobile financing sub- 
sidiary were lower during the last 
half of 1953 than in any recent 
year. This was generally true for 
the automobile financing business 
as a whole, he said, and indicates 
that high credit standards have 
been maintained and that buyers 
have been conservative in their 
use of credit. 

Dietz believes consumer credit 
is healthy and is a vital support 
to the continued stability of the 
nation’s business and structure. 


“One of installment credit’s 
strongest features,” he explained, 
“is that it is dynamic. It is not a 
fixed debt hanging permanently 
over the heads of those who pur- 
chase durables on the time-pay- 
ment plan. It is constantly turning 
over, with some accounts being 
eoaid while other obligations are 
being contracted. 

“Mass financing — the essential 
support of mass production and 
mass distribution — builds new 
equities in new possessions much 
faster than it builds debt,” he said. 

The American consumer has 
proved again and again that he is 
an excellent budget manager, that 
he can handle his own affairs ef- 
ficiently and sensibly, Dietz said. 

Commenting on recent statements 
that the automobile industry is 


reaching a saturation point, Dietz 
said: 


“Ever since I have been in the 
automobile financing business— 
since 1916—some people have 
been asserting that the saturation 
point has been reached in auto 
sales. Yet, this point has never 
been reached and I don’t believe 
it ever will be reached. 

“If the current road - building 
program — calling for expenditures 
of at least five billion dollars a 
year—is pursued vigorously for the 
next decade, I see no reason why 
automobile production will not 
reach at least eight million a year 
within that period,” he said. 


Special Program 
Increases Shop 


Sales, Nash Says 


DETROIT.—Nash’s planned sales 
program has increased dealer sales 
of featured parts and services by 
more than 50 percent, C. M. Tilling- 
hast, parts and service merchandis- 
ing manager, said last week. 

The program is designed to stress 
the sale of specific parts and serv- 
ice items each month. A compact 
display exhibits the featured items 
and sales materials. 

The dealer is provided with a 
complete promotion kit each 
month, including salesman’s selling 
aids and a system for recording 
sales results of the program. 

Dealers using the program have 
reported sales increased from 50 to 
more than 65 percent in some 
areas, Tillinghast said. 

The program is available to Nash 
dealers at a nominal cost, he added. 


Conference to Discuss 
Engineer’s First Years 


DETROIT.—The engineer’s first 
five years of professional develop- 
ment will be the topic of the sixth 
annual College-Industry Conference 
of the American Society for Engi- 
neering Education to be held Jan. 
16 at the Engineering Society of 
Detroit. 

Leading engineering educators 
will meet with industrial repre- 
sentatives in a series of panel 
meetings to discuss the problems 
of the young engineer’s early years. 
General chairman of the confer- 
ence is Dean C. J. Freund of the 
University of Detroit. 


ish stays 
that selis! Write for full details 


year: 
‘ODAY! 


BUSH DIE CAST PRODUCTS 
6 Dravus St., Seattle 9, Wash. 
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Car, Truck Output Estimates 
o 
By Automotive News 
PASSENGER CARS 
(U, 8. PRODUCTION ONLY) 
Week Week dan, 1 Jan, 1 
Ended Same Ended Dec., to to 
Dec. 26, Week, Dec, 19, 1953, Dec. 27, Dec, 26, 
1953 1952* 1953* To Date 1952* 1953* 
CHRYSLER. o......ccsscss000- 12,550 22,980 20,839 75,012 937,852 1,239,759 
Oba y eben ec ccccccssccesesseee 1475 3,071 «2,472 «= «9,435 «118,758 158,639 
I sak wisrsectianes 1,400 2,243 «2,146 = 9,013) 96,002 += 128,827 
I lac osdantoevesigh 1,875 6,640 3,125 12,141 255,672 292,341 
Plymouth 00... 7,800 11,026 13,006 44,423 467,330 660,452 
EEC, '* 22,050 21,121 20,694 76,117 989,279 1,528,057 
Tg ee do csaninaany 15,500 16,162 12,026 46,804 765,519 1,167,598 
SI cae a inoeiseciate 750 598 974 8622 31,435 41,189 
Mercury icccsscscceseeeeeee 5,800 4,361 7,694 25,691 192,325 314,270 
GENERAL MOTORS .. 31,500 29,204 48,382 155,160 1,778,740 2,766,653 
| RE 3,000 5,450 3,364 7,510 317,650 479,493 
I cscs nade SOE 2 canes 3,888 95,082 103,727 
Chevrolet... 21,500 11,557 31,786 105,897 868,062 1,454,198 
Oldsmobile oo... ccssesseee 4,363 3,842 10,404 224,952 320,676 
MINI sc chaevsangessscese 7,000 6,033 9,390 27,461 272,994 408,559 
KAISER MOTORS .................. SE cclicehues: “Giahacl 129,917 61,048 
ET a deacciasnasehedsivatica SO . chcaaciaasaens Huon 73,972 20,628 
SS eS ee ae en .2cctihs YSRSS 55,945 40,425 
I Se a Sl ea es oe ae 
NE Sais covets 800 177 699 3,069 «75,395 + = 75,841 
ie anaconda 12 1,744 2,534 6,802 149,999 133,822 
eee 930 1463 1342 4,525 61,568 79,132 
STUDEBAKER. ......... 252 172,944 +=: 9,491 «161,488 186,018 
Total Cars, U. S. .... 68,094 79,237 97,434 330,176 4,285,729 6,064,830 
*Revised 
COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 
Week Week dan, 1 dan. 1 
Ended Same Ended Dec., to to 
Dec. 26, Week, Dec. 19, 1953, Dec. 27, Dec. 26, 
1953 1952* 1953* To Date 1952* 1953* 
CHEVROLET ................ 5,500 5,683 8,120 27,455 327,089 355,227 
a i ARG a ne OB simuuh 
DIAMOND T ................ 15 114 97 334 7,980 8,280 
Ea 64 43 80 288 486=-2,854 3s «3,064 
i ois og © 1350 1,712 2,871 7,567 161,237 104,026 
FEDERAL. ...................... 55 20 713 2338 «= s«i,619—Ss«é 426 
Se 5,525 5,049 7,283 16,222 282,212 312,691 
SS 2,200 1,800 2,887 9,662 117,020 111,186 
INTERNATIONAL 1549 1338 | 2,231 7,788 125,798 120,876 
Sg anes 150 172 179 676 10,528 + —«:11,510 
es 140 182 137 627 16,951 15,116 
STUDEBAKER. ............ ............ BE soc etaahs “miteneee 58,086 31,372 
 ... 186 128 252 850 12,067 13,818 
aS RE 950 1,171 1,893 6,478 108,538 87,028 
MISCELLANEOUS 190 224 255 1,007 14,831 13,735 
Total Trucks, U. S. .. 17,934 18,487 25,808 79,182 1,197,018 1,190,350 
Total Cars, Trucks = 
SUM ais sccdonssulishssteecvipesees 86,028 97,724 128,242 409,358 5,482,747 7,255,180 
Total Cars, Trucks 
ne 5,800 4,321 7,501 25,528 376,654 477,794 
Grand Total ae 


Cars and Trucks 
U. S. and Canada .... 91,828 


102,045 130,743 


434,886 5,859,401 7,732,974 





*Revised. Miscellancous 
Drive, Sterling, Nash, etc. 
N.B.: 


includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Ali U. 8S. totals include cars and trucks for military orders. 


Governors Call Conference 
On Truck Reciprocity 


ATLANTA.—A special meeting on 
truck tax reciprocity, precipitated 
by controversy over Ohio’s new 
axle-mile tax on heavy trucks, will 
be held here early in February at 
the call of the executive committee 
of the Governors Conference. 

Plans for the Atlanta meeting 
were announced following a meet- 
ing of the committee in Chicago. 
It represents an effort to prevent 
a breakdown of reciprocity agree- 
ments which Ohio has with other 
states permitting truck operators 
of those states to operate across 
state lines without procuring addi- 
tional licenses. 

Ten states in the south and three 
in the midwest and southwest have 
indicated their intentions of break- 
ing off their agreements because 
of Ohio’s new law assessing out-of- 
state trucks to pay the axle tax 
per mile traveled in Ohio. 

The Ohio law became effective 
last Oct. 1, with initial tax pay- 
ments due in January. It places a 
levy on trucks with more than two 
axles of % to 2% cents a mile for 
highway use, depending on the 
number of axles. 

States which have signified their 
intention of canceling reciprocal 
agreements with Ohio next March 


1 include Alabama, Florida, Geor- 
gia, Kentucky, Louisiana, Missis- 
sippi, North Carolina, South Caro- 
lina, Tennessee and Virginia. In ad- 
dition, Texas, Oklahoma and Ne- 
braska also have indicated their in- 
tentions of joining the move. 


Production 


(Continued from Page 1) 


against 92.3 percent in the previ- 
ous week, 

General Motors took 46.4, against 
49.7; Ford took 32.5, compared with 
21.2, and Chrysler garnered 18.5, 
compared with 21.4. 

Built in the U. S. through last 
week were 6,064,830 cars and 1,- 
190,350 trucks. Last year, which 
was restricted by Federal controls 
and a two-month-long steel strike, 
output for the entire year amount- 
ed to 4,337,443 cars and 1,223,397 
trucks. 


Venturino Switches 


Peter Venturino, 5975 Mission St., 
Daly City, Calif., has been appointed 
a Nash dealer. Venturino formerly 
sold Packards at the same location 
since 1938. 





Willys 54 Output 
To Put Emphasis 
On 4-Door Models 


TOLEDO. — Willys will continue 
to make more four-door cars than 
any other type in its 1954 line, it 
was revealed last week by Ray- 
mond R, Rausch, general manager. 

Rausch said that the four-door 
sedan now had gained an almost 


two-to-one popularity over the 
two-door sedan. 
“The two-door sedan,” he ex- 


plained, “in the mid-twenties put 
America on wheels, but in the 
mid-forties the four-door models 
edged into the lead.” 

During the sales year just passed, 
he said, four-door models ac- 
counted for 2,259,166 factory new- 


car sales, while two-door models 


totaled 1,214,904. 

Rausch also announced that more 
Aero Willys Eagles would be pro- 
duced. These two-tone hardtops, he 
said, represented 13 percent of 
sales last year against only 9 per- 
cent in 1951, 


‘Smith Heads Up 
‘Crowell-Collier 


NEW YORK.— Paul G. Smith, 
former editor of the San Francisco 
Chronicle, was named president of 
Crowell-Collier Publishing Co. last 
week. 

Clarence E. Stouch, president of 
the company since 1951, has been 
named chairman of the board. Al- 
bert E. Winger retired as board 
chairman after 40 years with the 





firm. He will remain a director. 

Crowell-Collier publishes Colliey’s, 
American Magazine and Woman’s 
Home Companion. 








Bonzer Unifies Activities 


In New Coast Plant 


LONG BEACH, Calif.— The 
| manufacturing, office management 
|and sales departments of Bonzer 
| Mfg. Co., Inc., have been consoli- 
| dated under one roof, according to 
Lawrence W. Bonzer, president. 

The new plant at 3517 E. 
Eleventh St. has more than 30,000 
square feet of production space 
with assembly lines for each of the 
automotive accessories that bears 
the Bonzer label. Formerly, facili- 
ties were under three roofs. 

Harold Bennett is plant superin- 
tendent. 





‘CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 150,000 readers engaged in all branches of the automotive industry from Maine 
to California. RATES: TWENTY CENTS (20c) PER WORD FOR EACH INSERTION. POSITION WANTED ADS, 
10c PER WORD. PAYMENT IN ADVANCE OF INSERTION REQUIRED. Ads may be signed with full name 


and address at regular rates. Add One Dollar ($1) per 


insertion for 


"Tt ) ae ei 


of Automotive News. Replies to Box Number ads: are forwarded to the advertiser, unopened, the same 
day received. Display ads: $11.20 per column inch, per insertion. CLOSING: SIX DAYS IN ADVANCE 


OF PUBLICATION DATE. 


WANT AD DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 


Kindly Acknowledge 


ers ava | aa 


Jepor 


AUTOMOTIVE NEWS 





HELP WANTED 


GENERAL SALES MANAGER 


Large Chicago Ford dealer offers 
a lifetime opportunity for a volume 
minded man capable of training 
and stimulating large sales force. 
Must be willing and able to accept 
responsibility and possess the 
“know how” to get things done. 
Compensation plan ‘‘keyed to re- 
sults."’ All replies held in strictest 
confidence. 


Box 3332, c/o Automotive News, 
Detroit 26 








EXPERIENCED AUTOMOTIVE parts and 
accessory salesmen to call on new car 
dealers. Territories available western 
Pennsylvania, Ohio, West Virginia, Flor- 
ida, Two years outside sales experience 
in automotive selling absolutely required. 
Drawing account allowed. This is an op- 
portunity to earn $8,000 to $10,000 or 
more yearly. Write, giving complete sales 
experience and business references in 
strict confidence. Box 3318, c/o Auto- 
motive News, Detroit 26. 


AUTO PARTS JOBBING SALESMEN with 
new car dealer following or parts man- 
agers interested in selling opportunity. 
Liberal drawings on commissions. Ter- 
ritories open in Virginia, District of 
Columbia, Maryland and Delaware. Call 
on fleets, large body shops and new car 
dealers. Write Box 58, Bayside 61, N. Y. 


SERVICE MANAGER — Small Chevrolet 
dealership, New York City area, GM 
experience preferred. Give particulars. 
Salary desired. Box 3328, c/o Automo- 
tive News, Detroit 26. 











SALES ENGINEERS 
$7,500 to $25,000 


We have a number of immediate openings 
with tep-rated national concerns for men 
experienced at MANUFACTURING level in 
sales of equipment to the Original and Re- 
placement Automotive Trade. Submit a re- 
sume of your background and interests in 
complete confidence to: Miss Ruth A. Cook, 
Vice President, Executive Sales Division. 


EMPLOYMENT COUNSEL, 
INC. 


Room 500-K, 7 W. Madison, Chicago 2, Ill. 


COMPLETE PROTECTION GIVEN 
AUTOMOTIVE NEWS‘ READERS 


Automotive News will not divulge the 


name of any classified advertiser using a 
box number. For our readers who wish to 
protect their identity when answering box 


number ads, we suggest you send your 
replies direct to Classified Manager, Auto- 
motive News. Enclose a note listing the 
concerns which you would not want your 
letter to reach. Your reply will be de- 
stroyed if the advertiser is one you have 
mentioned; otherwise it will be forwarded 
immediately to the advertiser. 





HELP WANTED 


AUTO SALES MANAGER 


One of the most progressive Ford deal- 
erships in New York City seeks a new 
car Sales Manager. The man qualified 
by experience and a good record in 
a volume operation has an enviable 
opportunity for a life-time, highly re- 
munerative connection. 

He will receive every cooperation and 
inducement to give full sway to his 
ideas and ambitions. A good salary 
plus a generous incentive arrangement 
awaits the right man. 


UNIVERSAL FORD—wNorthern Bivd. at 31 
St., L.1.C., N. Y. Mr. Harold Oshry—tTel. 
STilwell 6-1660. 


SALES MANAGER for 
DODGE-PLYMOUTH AGENCY 


Texas dealer established in city of 100,000 
people for over 26 years needs aggressive new 
vehicle sales manager to organize and train 
sales force to sell 20 Dodges and 10 Plym- 
ouths monthly for a profit. Unlimited oppor- 
tunity for the right man with sales ability. 


This dealership has an excellent service de- | 


partment realizing a net profit and a used car 
lot with facilities for moving all trade-ins. 
Give full particulars and references in your 
letter requesting interview to Box 3331, c/o 
Automotive News, Detroit 26. 





POSITION WANTED 





YOUNG GENERAL MANAGER with capi- 
tal to invest in GM or Ford deal. Fully 
experienced in all phases of management. 


California experience and resident but 
would consider good deal anywhere. If 
retirement with continued income is what 
you want, I’m your man. I have a family 
and excellent references. Box 3319, c/o 
Automotive News, Detroit 26. 


GM SERVICE MANAGER desires position 
with aggressive dealer. Married, college 
education. 
charge of service operation, Address 859 
E, Granada Ct., Ontario, Calif. 


PARTS MANAGER—20 years’ experience. 
Chrysler products both wholesale and re- 
tail. Presently employed, references ex- 
changed. Box 3301, c/o Automotive 
News, Detroit 26. 





Capable of taking complete. 





POSITION WANTED 


CAPABLE SALES MANAGER or general 
manager who knows, especially, used 
cars, sales promotion and expense con- 
trol. Five years as general manager of 
independent dealership and partner in 
used car business. Three years in retail 
sales. Young, college graduate, married. 
Honest, sober. Will consider all positions 
offered. Prefer smaller midwest dealer- 
ship. Will acknowledge all letters. Box 
3320, c/o Automotive News, Detroit 26. 


AUTOMOTIVE ACCOUNTANT or assistant 
general manager. Young, aggressive, 
honest and non-alcoholic. Seven years 
experience. Married, with family. 200 to 
350 car unit with General Motors dealer. 
Eastern location preferred. Box 3321, c/o 
Automotive News, Detroit 26. 


MAN, 40, EXPERIENCED in auto financ- 
ing with two major finance companies 
and experienced in retail auto business 
with GM and Ford. Capable of teaching 
effective speaking, leadership, human re- 
lations, conference techniques and sales 
courses. Capable of public speaking to 
any size group. Desires to connect with 
finance company, factory or allied lines 
on sales promotional work. Excellent 
references. Presently employed. Box 3322, 
c/o Automotive News, Detroit 26. 


MECHANIC WOULD LIKE position in a 
good clean service department. I have 
had about 30 years’ experience as me- 
chanic and service manager. I do not 
drink or smoke, I am also Hy Trans. 
expert. Write Bcx 3333, c/o Automotive 
News, Detrcit 26. 


OFFICE MANAGER AND ACCOUNTANT 
with Ford dealer. Desires relocation in 
Florida. Widely experienced in auto ac- 
counting and other businesses. Box 3305, 
c/o Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


FLORIDA DEALERSHIP handling Stude- 
baker, 100 to 150 cars per year. Town 
10,000 population. Large trade area of 
citrus and other industries. Most modern 
complete service facilities. Profitable since 
1938. Inventory parts and equipmert, ap- 
proximately $20,000. Lease or buy excel- 
lent building. If desired, buy or lease 
new ranch type home. Owner taking 
larger dealership, same make car. Box 
3309, c/o Automotive News, Detroit 26. 


FOR SALE — DEALERSHIP handling 
Oldsmobile. Over 500 cars. Prosperous 
midwestern city over % million popu- 
lation. Desirable lease—splendid location. 
No bonus—terms cash: book value fixed 
assets—parts and accessories per inven- 
tory. Very few used cars. Unusual profit 
record ten years. Factory approval re- 
quired. Financial rating must be over 
$150,000. Dealer retiring due to health. 
Box 3325, c/o Automotive News, Detroit 
26. 














AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 





HELP WANTED 











Plymouth dealers is expanding by opening 


requirements are necessary. 


Do not waste my time and yours unless 
only want the man who is interested in 
All investments of the stockholders in the 
first year, 


personnel for shop and other 


YOUR OPPORTUNITY FOR ‘54 


To become self supporting and in business for yourself. One of Central Ohio's Chrysler 


General Manager: Be able to furnish bona-fide records of successfuJ operation for at 
least five years. Must have been with a compan 
one half million dollars. Be able to invest a minimum of $12,000.00 for stock purchase. 
Sales Manager: Be able to furnish bona-fide letters of successful operation for at least 
three years in a sales managers capacity. Your companies volume must have exceeded 
a million dollars in sales. Be able to invest a minimum of $8,000.0) for stock purchase. 
Salesmen: Must have had successful selling records in the automobile business. Must 
furnish substantial references as to character, responsibility and willingness to work and 
be successful. Must be able to invest a minimum of $3,000.00 in stock. 


PLEASE 


a can qualify under these specifications. We 
is welfare, his co-workers and the company's. 


ours can be too, if you are interested in success. All franchises, finances and 
ranches have been handied. YOU MUST BE ABLE TO 
START WORK NO LATER THAN MARCH I, 


Box 3334, </o Automotive News, Detroit 26 





another dealership with complete facilities 


in an all new modern building. Must have complete knowledge of operating a three 
million dollar a year business in sales, service, parts and used cars. Must have a success- 
ful past history of full dealership management. We have openings for General Manager, 
Sales Manager and Salesmen who want to see their investment grow. The following 






whose volume sales exceeded one and 











parent company has been returned in the 
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DEALERSHIPS AVAILABLE 


CALIFORNIA DEALERSHIP handling 
Chrysler. For quick sale at actual audited 
book figures. No blue sky. Located in 
light industrial city in one of Cali- 
fornia’s finest climate belts, in heart of 
agricultural empire. County seat city, 
serving county population of 110,000. 
Average family income 25% above 
national average. Modern efficient build- 
ing with 22,750 feet of floor space, finest 
equipment, all post war. Large paved 
used car lot adjacent. Dealership aver- 
aged 22 new car units and 73 used car 
units monthly through 1953. Total 1953 
dollar sales—$1,659,000. Has shown good 
profit every year. Wonderful living con- 
ditions, just an hour and a half from 
San Francisco and close to Russian River 
resort country. Also offered if wanted, 
beautiful new four bedroom view home 
on full acre suburban lot. Every luxury 
and convenience. Owner wishes to sell 
to take advantage of another oppor- 
tunity. Write Box 3324, c/o Automotive 
News, Detroit 26. 


DEALERSHIP NOW HANDLING FORD, 
in Estes Park where there are beautiful 
mountains, iakes and streams, where 
pressures of high powered business are 
forgotten. Car Rentals in conjunction 
lucrative during tourist season. New 
modern super service buildings ideally 

located. QUASEBARTH MOTOR CO., 


Estes Park, Colorado. 

WHEN BUYING or SELLING 
an 

AUTOMOBILE DEALERSHIP 


Consult a Specialist 


LEO J. KLEM 


412 Fisher Bidg. Detroit 2, Mich. 











DEALERSHIP AVAILABLE. One of the 
‘‘Big Three.’’ In western Michigan’s best 
and fastest growing, ideal city. New, 
modern building and equipment. Business 
and service well established. 1952 gross 
for ten months—$280,000. 1953 gross for 
ten months—$362,000. Will sell at in- 
ventory—owner wishes to retire. Box 
3323, c/o Automotive News, Detroit 26. 


Philadelphia, 
sell one or both. Deals will go for less 
than inventory. Present owner has pur- 
chased bigger deal and will rent or sell 
real estate. Big service volume. ‘‘Irish’’ 
J. Jack Fisher, 6311 Germantown Ave., 
Philadelphia, Pa. Phone — Tennessee 
9-6300. 


FOR SALE-— DEALERSHIP handling 
Buick-Pontiac-GMC in good town near 
Twin Cities, Minn. Write Box 3329, c/o 
Automotive News, Detroit 26. 





AUTO AGENCIES 


Large, medium and small "Big Three" auto 
agencies located throughout the United 
States. Write for brochure. 


DAVID JARET CO. 


Established Over 29 Years 


150 Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 








Dealership Handling Ford 


$80,000 net before taxes. Small town—2,500 
population—county seat. Midwest county trade 
area 55,000. $20,000 parts and equipment. 
Terms cash. Factory approval. Confidential. 
No blue sky. No accounts receivables. No 
used cars. Excellent money maker. Lease 
property, low rent, rigid control on overhead. 
Reason—buying bigger deal; must move fast. 
Box 3335, c/o Automotive News, Detroit 26. 
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DEALERSHIPS AVAILABLE 


INTERNATIONAL DEALERSHIP. Dealer- 
ship handling International motor truck, 
tractor and farm equipment located in 
one of central Florida’s best farming 
counties. For sale at investment value. 
Modern building with ideal arrangement 
of showroom, offices, parts and service 
departments is available. For further in- 
formation, write Box 3330, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP WANTED 





motive News, Detroit 26. 


WANTED—FORD OR CHEVROLET deal- 
ership in Chicago area, Former volume 
Ford dealer, Graduate Ford merchandise 
school. $50,000 available for purchase all 
or part interest. Many fleet contacts. 
Write or wire Box 3307, c/o Automotive 
News, Detroit 26. 


BUSINESS OPPORTUNITIES 


FLORIDA DISTRIBUTORSHIP: Four hun- 
dred unit retail outlet — supported by 
territory with nineteen dealer outlets 
having potential of 1645 units based on 
a very conservative estimate of total 
available market. Local and transient 
service business will show 80% ab- 
sorption—parts and accessory business, 
retail and wholesale profitable. This 
opportunity assures the applicant who 
qualifies an association with a manu- 
facturer that has served the motoring 
world for years and possesses one of 
the industry’s largest owner loyalty. Ob- 
viously applicants must avail themselves 
to investigation and possess the ability 
to lead and direct a dealer group, also 
having adequate finance to assure factory 
of permanent business association. Reply 
should be in detail, stating capital, ex- 
perience, etc. Box 3326, c/o Automotive 
News, Detroit 26. 











AUTOMOTIVE JOBBER, machine shop 
(rebuilding motors). In large southwest 
North Carolina city, serves 200,000. Es- 
tablished 16 years. Lease available on 
modern brick building. Many franchises, 
complete equipment. Gross $290,000, 
proven money maker. Ill health compels 
sale. Will stand full investigation. Mc- 
Donald Realty (Heinz, Johnson, Dunn 
Affiliate), 208-212 Johnston Building, File 
20626, Charlotte 2, N. C. 


ALL BUSINESSMEN 
WE HAVE MANY BUSINESSES 
| SELLING AT AUCTION 
Check with our Cortland, N. Y. office 
Phone SK 6-8133 


CHARLES VOSBURGH 
Cortland, N. Y. 


PS — We want more business, too, 
and we use money! 








AUTOMOTIVE PROPERTY FOR LEASE. 
Formerly new car agency handling Chrys- 
ler products. Setup for someone to take 
over and begin operating immediately. 
Will sell shop equipment, parts and signs 
at a very reasonable figure. Building 
70’ x 135’, adjoining lot 100’ x 135’. Lo- 
cated on the best automotive thorough- 
fare in St. Louis. Write or wire Roy 
Bischoff, 5220 Natural Bridge, St. Louis, 
Mo. 


FOR SALE. Well established used car 
business in large Westchester, New York 
community. $15,500 buys present inven- 
tory of 25 cars, office, well equipped 
garage. Asking nothing for good will. 
Good lease available. Average 125 sales 
annually. Net earnings—$9,000 annually. 
Disposing because of new car dealership 
plans. Box 3327, c/o Automotive News, 
Detroit 26. 


ATTENTION ALL DEALERS 





Are You Prepared for What Lies Ahead? 


The gravy train is gone — now 
and control costs and expenses 


you must go to work — reduce 
— improve efficiency — control 


inventories and used car reconditioning. VISUAL MANAGEMENT 
& SALES AIDS will help you accomplish these objectives. We 
will send you monthly 10 TRIED AND TESTED PLANS covering 


all phases of your operation. 


Program has been producing 


results for dealers in 36 states for over two years. 


Only $4.00 per month. Subscriptions may be cancelled 
any time. We bill you monthly. Mail your subscription 


today. 


VISUAL MANAGEMENT & SALES AIDS 
BOX 839 FLINT, MICHIGAN. 


Gentlemen: 


Please begin my subscription for VISUAL MANAGEMENT & 
.00 monthly. | understand | may 
cancel this subscription any time. 


SALES AIDS at once. Bill me $4 


FIRM NAME_ 
BY. ' ; 
STREET & NO. 


; MAKES HANDLED 
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INVENTORY SERVICE 
Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
10040 Freeland Detroit 27, Mich. WE 3-6449 














INVENTORY SERVICE 
Parts Accessories 

Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all ac- 
countants and by the government. 


ALLIED INVENTORY CO., INC. 
1916 E. 79th St. Chicago 49, Ill. 
ESsex 5-8300 





INVENTORY SERVICE. Parts and acces- 
sories. Top type personnel, organized 
up-to-date records. Model, 


eastern half U.S.A. Talbot’s Inventory 
Service, 124 8S. Woodward, Birmingham, 
Mich, Midwest 4-5355 or 4-8460. 
CARS FOR SALE 
CADILLAC ELDERADO, 1953. Continental 
Kit, off white color, white top, red and 
white leather. 12,000 miles, like new— 
$7,295. Marvin Jackson, Box 456, Grand 
Junction, Colo. 





SOMETHING NEW 
USED CARS DELIVERED 


We have for sale a nice selection of 
fleet leased 1952 Chevrolets, Fords and 
Plymouths in all body styles. These cars 
can be delivered to your door regardless 
of location. Phone or write for informa- 
tion: 


Robinson Auto Rental, Inc. 
229 $. Hanson St. Philadelphia, Pa. 


1. E. Spatig, Used Car Manager 
Sherwood 8-1500 








SEASONS GREETINGS 


CLEVELAND AUTO 
AUCTION 
EVERY WEDNESDAY NOON 


4305 EUCLID AVE. 
CLEVELAND, OHIO 
ENDICOTT 1-2100 


Bill Cunchula -- Manny Weiser 








ATTENTION DEALERS!!! 


200 Fine Cars and Trucks Whole- 
sale, reconditioned and ready for 
sale—Tow Bar Service—Storage 


Phone us for motel reservations 


N. Northwest Chevrolet Co. 
Woodward at 13 Mile Royal Oak, Mich. 
Lincoin 5-1100 
“Home of Michigan's Finest Automobiles" 








ATTENTION DEALERS !! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


Excellent Bodies - Good Motors - 
Upholstery New 


BUY NOW — LOWEST PRICES EVER 


1950-1951 


Plymouths — Fords — Chevrolets 
1 to 500 


MORRIS FREEDMAN 


54th & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
SARATOGA 7-2300 SHERWOOD 7-1700 


Heaters 


AUTO AUCTION 
TIM ANSPACH 


“Midway,” Stop 20 
Albany-Sehen 


ectady Road 


ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





PARTS FOR SALE 





~ Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middie 
west. Shipments made promptly. 
GREBE OLDS 


3400 S. Kingshighway 
Fianders 0800 St. Louis 9, Mo. 








PARTS FOR SALE 
sae se 


st FREE 


GM ILLUSTRATED 
PARTS 
CATALOG! 


Largest Wholesale Stocks 
of GM Parts For 
® Buick 
® Cadillac 
® Oldsmobile 
® Pontiac 
® Chevrolet 


One day service. Special cash allow- 
ance on Phone Orders. All Shipments 
c.0.D. 


GORDON BUICK 


(formerly Robertson Buick) 
1000 S. WABASH AVENUE 


Chicago 5, Illinois WAbash 2-1030 
ae eo 









NEW LINES WANTED 





Export Sales Director 
LEAVING FEBRUARY ON REGULAR TRIP 
THROUGH SOUTH AMERICA 


Can handle additional lines —re- 
placement parts, garage equipment, 
body builders. 


Denslo F. Hamlin 
124 Oak Avenue Hempstead, New York 





BUSES FOR SALE 


SCHOOL BUSES. Available once again! 
2 International R-173, 54 passenger; 3 
Chevrolet 6802, 54 passenger. 1 Ford 
B700, 54 or 60 passenger. Transit Sales 
and Service, Inc., 23 South St., Danbury, 
Conn, Tel. 3-4437, Frank T. Mee, Jr. 


1951 WHITE, 60 passenger, 1947 Wayne 
pusher, International motor, 48 adults or 
58 children, 1948 Ford, 12 passenger air- 
port coach—$875. Box 3286, c/o Auto- 
motive News, Detroit 26. 


TRUCKS FOR SALE 


AUTOMOBILE HAULAWAY—33 foot, me- 
chanical handling trailer, Chevrolet trac- 
tor, 1950 with heavy duty motor. In first 
class condition. Fox and Goes, Inc., 1635 
8. Jefferson, Saginaw, Mich. 














WRECKER FOR SALE 


Holmes heavy duty—Holmes deluxe body 
Chrome plated rails—tools—mounted on low 
mileage cab-over engine GMC 


Perfect condition. Priced to sell $2,550 
Contact 
WATSON MOTOR COMPANY 


40 W. Lawrence Helena, Montana 
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TRUCKS WANTED 





ment only, or mounted on truck. Wm, F. 
Deibert, Inc., 543 N. i5th St., Allentown, 
Pa., Tel. HE 2-2083. 


WANTED TO BUY. New or used M6 bomb 
service truck. Rich Chevrolet, Inc., 610 
4th Ave., Huntington 1, W. Va. 


SHOP EQUIPMENT WANTED 


WANTED — USED BEE LINE frame 
straightening machine—15 to 25 foot, pit 
or tressell type. Shumaker Auto Parts, 
Spent Box 732, Jasper, Ala. Phone 


NEON OLDSMOBILE SIGN wanted. 15’ 
letters or larger, Horizontal preferred. 
Reply ° P, O. Box 568, Far Rockaway 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce 8t., 
Lynchburg, Virginia. 




















Our New Model 


TOW BARS 


Cannot Be Matched 
At Any Price 
Write Today For 


Illustrated Catalog 
FACTORY SALES DIVISION 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 
Phone WO 2-5257 All Dept's. 


“Leaders In The Industry” 
Since 1939 





oa B * 
Going to. Miami 
RENT A NEW CAR 
Credit Privileges 
Extended fo All 
Dealers 
Low Rates — Full Insurance 


Wire Collect — We Will Meet 
You On Arrival Anytime, 
Day or Night 


MORSE AUTO RENTALS 
7726 NE 2nd AVE. 


MIAMI, FLA. 
PH. 7-0011 





















—- AUCTION — 


L. D. BUCKINGHAM EST. 
(Former Chrysler-Plymouth Dealer) 
TUESDAY, DECEMBER 29th — 10:00 A.M. 


Located: In New Woodstock, Madison Co., N. Y. 
On Route 13—9 miles south of Cazenovia, N. Y. 


REAL ESTATE AT AUCTION 


No. 1 Building: Large completely modern garage, showroom. Recently remodeled. 
No. 2 Building: Store space, auditorium, 3 bedroom apt. 
New and used cars at auction 
Also — Parts - Accessories - Equipment 


CHARLES VOSBURGH, Owner & 


uctioneer 


CORTLAND, N. Y. 
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New Subscription Order 


Send Automotive News to Address Below 
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FULL-~-FLOW RING SETS 


urfaces are 


‘ I ) a | | 


| 


tu il 
protected 


Top Compression Ring of chrome-alloy cast iron has 
solid chrome face, factory-lapped to a light-tight finish, 
with sides Granosealed for greater flexibility. 


MD-50 Steel Oil Ring with the Full-Flow Spring has 
= chrome faced side rails for double mileage, with sides 
Q5 , ) , Granosealed for greater flexibility. 
MAJOR ENGINE | All rings in Sealed Power KromeX Ring Sets are 
auens beveled or taperd to thread-line contact for quicker 
seating and blow-by control. 


BEST FOR FIGHTING 
HEAT, FRICTION, CORROSION, ABRASION 


Sealed Power Piston Rings 


SEALED POWER CORPORATION ° MUSKEGON, MICHIGAN 


Sole manufacturers of KromeX Ring Sets, MD-50 Steel Oil Ring, Full-Flow Spring, Flex-S Flexible Oil Ring, and GI-60 Groove Inserts. 
Leading producer of Automatic Transmission Rings, Power Steering Rings, and Non-Spin Oil Rings. 
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